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Ir the gentleman who writes to us from Albany over the 
signature of “ An Old Subscriber” will send us his full name, 
as “a guarantee of good faith, but not for publication,” we will 
cheerfully print his communication. 





In our article on the subject of the ratio of new business 
written in 1890 to that in force at end of 1889, we inadvertently 
constructed the ratio for the Penn Mutual on the business 
written in 1889 instead of 1890. This resulted in giving the 
Penn Mutual a ratio of 23.29 percent. The new business of 
this company for 1890 was $20,663,272, and the proportion this 
bears to the insurance in force at end of 1889 is 26.12 per 
cent. 





A MOVEMENT is on foot among the bankers, merchants and 
other business men of this city to secure from the legislature an 
appropriation of $500,000 to provide for the proper representa- 
tion of the State at the World’s Columbian Exposition at 
Chicago, in 1893. We heartily commend the proposition. It is 
right that the great State of New York should make an impress- 
ive exhibit of its resources on that occasion, and as the benefits 
resulting from it will be shared by all citizens of the State, it is 
right and proper that the cost of it should be paid from the 
State treasury. The citizens of the Empire State having been 
relieved from the peril of having the exhibition in this city, can 
afford to be liberal in helping out a sister city that has been less 
fortunate. The boil having been located on the other fellow’s 
neck, we ought to aid him in making the best use possible of 
the affliction. 





THE reinsurance of the business of the Armstrong trio in the 
Lancashire has been a fruitful topic of conversation among fire 
underwriters since the consummation of that transaction. 
One veteran in speaking of it said that the business 
turned over to the Lancashire had less moral hazard at- 
tached to it than attached to the business of any other 
company. This is due to the fact that Mr. Armstrong 
went for big risks only; he did not want the little ones. 
His theory was to take all the insurance he could get on the 
large, prosperous industries, manufactories and the like, that 
were owned by wealthy men who had so much at stake that 
they could not afford to be careless regarding them, and who 
could not afford to have them burn. Any interruption to their 
business on account of fire would inflict heavy losses upon them, 
and hence they exercised care in protecting their property. The 
moral hazard is at a minimum in property of this kind, and the 
companies can afford to carry large lines if they only see it in 
that light. Armstrong did see it, and as a consequence he had 
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a line of business from which the moral hazard was practically 
eliminated. This was offset to a certain extent by the increased 
hazards pertaining to large areas, but this he sought to over- 
come by frequent inspection, the owners of the property being 
willing, as a rule, to adopt every reasonable precaution that was 
suggested to them. The Lancashire is generally congratulated 
on the class of business it has secured by this reinsurance trans- 
action, and much curiosity is manifested to see what means 
they wil' adopt to hold it. The statement that the Lancashire 
would only write $50,000 upon any one risk, and that, therefore, 
propertyowners would have increased difficulty in placing their 
insurance, is denied. In fact, orders were sent to agents of the 
Armstrong trio to continue writing the same as they had done 
under the Armstrong management, and to pursue the same 
methods in securing business, so that there is practically no loss 
of insurance facilities through this reinsurance. 





Quite a stir was created in Chicago last week by the Under- 
writers Association adopting a resolution to the effect that all 
office buildings of non-combustible construction should be lim- 
ited in height to not more than one and a half times the width 
of the street upon which such buildings may be constructed, 
and on streets of more than sixty-six feet in width the height of 
such non-combustible buildings should be limited to 120 feet 
from the street level to the highest point of the roof; also that 
buildings of other than fireproof construction should be limited 
to eighty-five feet from the street level to the highest point of 
the roof, and that no building except office buildings, whether 
fireproof or otherwise, should exceed eighty-five feet in height 
from the street level to the highest point of the roof. This action 
seems to have been brought about by the recent erection of some 
very tall buildings intended for general commercial business, 
wherein the requisites of slow burning construction were 
ignored. Others of similar character were projected, and the 
underwriters found it necessary to make a stand against them. 
The first step was to fix for one of them a rate of $3.15, which 
was substantially prohibitory, but it served to notify the pro- 
jectors of flimsy structures that if they persisted in building of 
bonfire material they must carry their own insurance. In New 
York the tall office buildings are regarded as good risks, none 
of them having been destroyed, and only small losses having 
occurred in them. Occupied exclusively as office buildings the 
hazards are not so great as they would be if the various tenants 
were engaged in commercial pursuits, and each carried a stock 
of goods pertaining to his line of business. Firemen do not 
look upon tall buildings as an unmixed evil, as they afford ex- 
cellent opportunities for getting at fires in contiguous build- 
ings. As they are usually well supplied with water and local 
fire appliances, the danger from them has not been found as 
great as was anticipated. Fire appliances have not yet been 
invented that will enable firemen to successfully combat fires in 
these tall buildings. No stream of water can be forced up from 
the street to reach the upper stories, and all the fighting must 
be done from the inside. Such buildings can be made sub- 
stantially fireproof, but cheap building methods stand in the 
way, and the greed of propertyowners is better satisfied with 
cheap and flimsy construction. It is the idea of : dopting such 
high buildings to ordinary commercial purposes that the Chicago 
underwriters have taken a stand against, and they are unques- 
tionably fully justified in doing so. 
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TO CHEAT OR NOT TO CHEAT. 
HE chief obstacle to efficient co-operation among fire in- 
surance companies in any movement for reforming rates 
and commission lies in the general distrust which prevails in 
the opinions of individual companies concerning their neighbors. 
It has come to pass that honest and sincere co-operation is a 
necessity. Without it the companies drift on hopelessly; with it 
they have some chance of success. This is admitted by our 
most experienced underwriters. They believe in the local board 
and compact system, in spite of its defects and weaknesses. 
Scores of managing officials believe that without the co-opera- 
tion—imperfect as it has been—and marked by charges of bad 
faith, as it has been for the last ten years, the conditions of the 
surviving companies would be far worse than it is now, and 
they claim, with entire sincerity of conviction, that if in spite 
of such concerted efforts to maintain rates, reduce losses and 
expenses, one hundred and forty companies have gone to the 
wall since 1878, it is quite certain that without these helping 
influences many more would have been numbered with the 
deceased companies. The testimony in favor of compacts and 
agreements to abide by rates and to regulate commissions is so 
overwhelming that it is no longer a doubtful question. But 
how to maintain such efforts year atter year in the teeth of the 
prevailing distrust, suspicion and open charges of bad faith 
is still an unsolved problem. 

We have already referred to the multiplied instances in the 
past of suspected or proved cheating practices, having demor- 
alized or disrupted local boards or compacts from one end of 
the land to the other. It is a sorry tale, but one familiar to the 
companies. In plain terms, the problem to be solved is whether 
the co-operation of the companies is to be marred or defeated 
in the future by the failure or refusal of the companies inter- 
ested to loyally abide by their pledges, whether given to local, 
district, State or national compacts, under whatever name. As 
a disagreeable recollection it is quite possible, nay more than 
probable, that a large majority of the companies would be glad 
to wipe out all the stains of former sins if they were reasonably 
sure no further, or at least no continued, infraction of obli- 
gations would occur in the future. But in trying to stem the 
tide of bad faith, which is such an unpleasant characteristic of 
the conduct of fire underwriting at the present day, it is neces- 
sary that some companies should change their base on at least 
one point. During the last five years some of them have set up 
a new code of principles for their own government in the claim 
that they are entitled to absolution from all their vows and 
pledges upon evidence that any of their associates have violated 
similar obligations. ‘This method of treating pledges of honor 
is as incomprehensible as it is indefensible, and if resorted to 
in the ordinary affairs of life would lead to chaos and anarchy. 
It hardly needs a serious argument to prove its fallacy. Cer- 
tainly its application to underwriters, leagues and tariffs would 
destroy the most equitable system of rating ever devised. No 
co-operation based upon this idea can ever be expected to last 
longer than the first breath of suspicion converted by repetition, 
from suspicion to proof of guilt, shall induce the company 
manager who acts upon presumption as proof to ignore his 
obligations to stand by pledges. This is one of the necessities 
of the hour—a sort of first remedy for relief from the effect of 
rumors of dishonesty. It is not exactly a remedy for cheating, 
but it is a very important remedy toward lessening the evil 
connected with it. 

According to the testimony of numerous companies and ac- 
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cording to the evidence of those heart-rending letters so often 
received from local agents complaining of their neighbors, the 
chief trouble in the cheating business is in the rates and 
commissions. Upon a careful computation of the charges 
which have been bandied back and forth for several years 
(we are informed by an active agency underwriter of this 
city), it appears that these causes of disturbance are in the 
proportion of one of the former to two of the latter. That 
is to say, the agents are charged once with violating the 
rates and the companies are charged twice with violating com- 
mission agreements. In the charges made by the late Geo. T, 
Hope of the Continental, alluded to in a previous issue, we be- 
lieve the burden of his complaint was against the companies. 
In a recent interview with the president of a Hartford com- 
pany he remarked that the companies are oftener to blame than 
the agent. There is this difference, however, it is in the power 
of the company to compel the agent to be honest and correct 
his false rate, whereas it is not only out of the power of the 
agent to control the company, but it is usually the agent who is 
the beneficiary of the company’s cheating. Now if agents 
only represented one company or were less human, the cheat in 
extra commissions might remain undiscovered for ages, but 
representing a dozen companies, more or less, and having tasted 
an extra five or ten per cent from one company the agent is anxious 
to bleed all the rest of his companiesin the same way. Thus the 
duplicity of one company leads to the duplicity of another and 
soon one-half of an agent’s companies are secretly paying more 
than the authorized commissions. 

As a matter of fact we are convinced that the local agents are 
as aclass quite loyal to the tariff rates wherever such rates ex- 
ist. There are exceptions to this statement, but we believe it 
will be found that the offense is charged generally (when 
charged at all) under some complication of rates or instructions 
which allow agents a discretion intheir application. But in the 
prevailing method of agency management the special agent is 
the intermediary between the company and the local agent who 
frequently, though not always, manages both the cut-rate and 
the extra commission. Few companies are so steeped in the 
sin of cheating that they would knowingly accept a cut-rate or 
openly assent to an unauthorized commission. How, then (it 
may be asked), is this cheating managed? The special agent 
goes out from the parent office with a general instruction to in- 
crease the business all along his route, “ particularly on the pre- 
ferred class.” He is ambitious to show good results in his field 
and when he meets the local, the suggestion of an extra commis- 
sion, or some roundabout method of taxing the company for an 
equivalent of an extra commission, is the short cut to the accom- 
plishment of his purpose. Not all the special agents pursue this 
course and not all the companies would permit it, but one can- 
not resist the conviction that these identical plans have been 
put into practice hundreds of times in the last few years. ‘The 
responsible managers have often, we may say for the credit of 
the profession generally, remained in ignorance of the details, 
but we are constrained to believe that in a majority of cases the 
ignorance is quite agreeable to the consciences of the offender. 
The special agents who make such deals know their principals ; 
they do not trifle with officials who would decapitate a subordi- 
nate who was guilty of such a cheating programme. We do not 
blame them entirely, nor the local agents who are their benefi- 
ciaries. They are human, and itis to theirinterest to make the 
best show for themselves—wt least they conceive it to be their 
privilege. 
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Granting that the final blame must rest on the responsible 
managers of the companies, it follows that they are derelict in 
their duty if they fail to adopt means to discover all violations 
of rates, to correct them instantly when discovered, to punish 
refractory agents, to discharge any special agents who have made 
a private deal with a local, either for an extra five or ten per 
cent straight at the end of every month, or year, or otherwise. 
They cannot escape this responsibility, and the easy test they 
can make of their own duty is the measure of responsibility ap- 
plied to their neighbors’ pledges and obligations. The remedy 
indeed is the old and imperishable Golden Rule—to do to 
others as they would have others do to themselves. There is no 
law higher than this; there is noremedy against dishonest com- 
petition grander than this; there is no security against the 
evils of violated tariffs so strong as this. If every company will 
put its own house in order and resolve that for its own conduct 


it will follow this rule, there will soon be an end to the prevail-- 


ing distrust. When the walls of ancient Jerusalem were rebuilt 
it was decreed that every man should build in front of his own 
house. Apply this principle to the practices of fire underwriters 
and no more compacts will be destroyed by bad faith. 

There are companies which doubtless abide honestly by their 
pledges regardless of their neighbors, but they suffer by their 
loyalty. They should henceforth make known every instance 
of violated faith and hold the offenders up to the scorn of their 
associates. Let the facts become public property and it may be 
that stockholders and directors and principals may intervene to 
promote a higher regard for honor and honesty in abiding by 
pledges on the part of the companies interested. 





THE NEW YORK LIFE CRUSADE. 


UST at this time much is being said about reforms in life 
assurance methods, and the fact that the Mutual Life and 
the Equitable have announced their plans for reducing ex- 

penses during the coming year, has been widely commented on. 
Another opportunity is thus afforded The New York Times to mis- 
represent the writers of the articles referred to and to misapply 
their words, leading its readers to believe that articles treating 
in general of the abuses that exist in life assurance practices are 
aimed directly at President Beers of the New York Life. Even 
the circular letters issued by presidents McCurdy and Hyde 
have been garbled and twisted in The Times, and embellished 
with comments reflecting upon Mr. Beers so that the inference 
might be drawn that those gentlemen had themselves criticised 
Mr. Beers. Of course, they have done nothing of the kind. 
The Evening Post took The Times to task a few days since for 
having twisted one of its general editorials into a reflection upon 
Mr. Beers, when in fact no company or officer of a company 
had been mentioned in the article. Ina similar manner The 
Times garbles and falsifies to suit its own purposes articles 
that appear in THe Spectator. It is impossible to follow 
The Times in all its misrepresentations, for it employs 
a staff of writers whose sole duty it has been for months to 
“write down Beers,” but we have from time to time pointed out 
many of its falsehoods. Wedo not doubt that wine-tenths of its 
statements regarding the bad practices alleged against the officers 
and employees of the New York Life would be found on inquiry 
to be either pure invention or to have so slight a basis of fact 
to rest upon that they can be satisfactorily explained. For in- 


THE SPECTATOR. 








325 


stance, The Times made the charge recently that a gentleman 
who had obtained a real estate loan from the company had been 
compelled to pay an extortionate bonus before he could get the 
money. That gentleman asserts that there is not a word of 
truth in the story, and adds that if The Times has nothing bet- 
ter than manufactured accusations like this against the company 
its policyholders are to be congratulated. But why does not 
The Times embrace the opportunity the company has offered 
it to prove some of these charges? Over five months have 
passed since the company began libel suits against it, thus 
challenging it to the proof of its allegations, and as yet 
no answer to the complaints has been made. No better 
way is open to The Times to demonstrate to the public 
that it is acting in good faith in this matter, and not from malice 
and vindictiveness, than to secure a judicial investigation of its 
charges. Yet it studiously avoids coming into court to meet 
those whom it has charged with numerous crimes, and shirks its 
responsibility by taking advantage of “the law's delays,” keep- 
ing up, however, its daily discharge of small shot into its an- 
tagonist, whose hands are tied by the law’s formalities. The 
course The Times has pursued in this matter, ignoring every 
principle of fair play, is a monstrous abuse of the privileges 
of journalism, and as we believe is so regarded by ninety per 
cent of its own readers. 


* * * * 


The Times evidently takes delight in frequently speaking of 
THE SPECTATOR as “the organ” of President Beers at the same 
time that it (mis) quotes us as criticising that gentleman, It 
comes with a bad grace from The Times to reproach any jour- 
nal with being an organ, after having itself sung in the choir of 
the Republican party, dallied with the Mugwumps, and finally 
put on the full war paint of a Tammany brave, uttering the 
wild war cry of its tribe whenever the “ big injun ” orders it to do 
so. As to THE SPECTATOR, in its defense of the system of life 
assurance, and of the New York Life as a solvent Life Assur- 
ance Company, it can well afford to be called “an organ” if it 
becomes necessary to so designate its champions, or if it affords 
The Times any pleasure to apply that term to us. As a matter 
of fact, however, THe SPECTATOR has not been a favorite in the 
offices of the New York Life. We have been too outspoken at 
times in opposition to some of its plans and methods, and The 
Times itself has shown us that it is but a few months since the 
proposition to sue us for an alleged libel was discussed by the 
officers of that corporation. Our position in reference to the 
crusade The Times has made against it was taken without the 
knowledge of the officers of the company, and without regard 
to their opinions. We believed the company to be solvent, the 
interests of its policyholders in peril because of The Times’ at- 
tack, and that life assurance in general must suffer in conse- 
quence of the distrust thus sought to be thrown upon one of the 
most prominent companies. Therefore we defended the com- 
pany, and through it the system of protection its represents. In 
our issue of July 30 we defined our position as follows : 

No one familiar with the facts will accuse THE SPECTATOR of being a 
champion of the managers of the New York Life Insurance Company or the 
subservient defenders of the executive officers of any other insurance com- 
pany. We recognize a broad distinction between a company and its mana- 
gers. If a company is sound and solvent, as shown by official statements, we 
do not hesitate to proclaim that fact, and, in an emergency, to dwell upon it 
with force and persistency in the interests of sound insurance and the pubtic. 
The reputations of the managers of companies, however, are in their own 
keeping, and while we regret that anyone should be assailed, it is for them to 
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so govern themselves as Lo give no ground fer such assault, and if attacked to 
make their own fight in their own way. In such cases we are always ready 
to present both sides of the question, and to give the assailed full opportunity 
to be heard. As insurance journalists, we have a higher duty to perform to 
honest insurance and to the public than to become subservient partisans of the 
officers of insurance companies, orto refrain from criticising such officers when 
their practices are opposed to the interests of the public. We have had occa- 
sion within a very short time to criticise severely and persistently the manage- 
ment of the New York Life—otherwise President Beers—for permitting to be 
employed in its behalf methods for the procurement of business that we deemed 
illegitimate and unwarranted, and opposed to the best interests of life assur- 
ance. That there bas been little love for THE SPECTATOR in the office of the 
New York Life we have long known, od * * * That 
the company is solvent and fully competent to fulfill its contracts with policy- 
holders, is conceded, and the pending examination will, doubtless, confirm 
this statement. But a confirmatory report as to the company will not alone 
suffice. This is the first thing in order to satisfy policyholders, but these ir- 
regularities charged against the management must be disproved. Mr. Beers 
has taken the proper steps to have theminvestigated, ard there being so much 
at stake, the public can afford to wait for the final verdict. It is needless for 
us to say that we do not write as the apologists of President Beers, but with 
the purpose of sustaining the confidence the public has heretofore reposed in 
the company and in the life assurance system. Life assurance is far greater 
than any company, individual or newspaper, and it is not to be overthrown or 
permaner.tly injured by unfounded suspicions or malicious reports. When 
the actual facts have been fully investigated and made known by the proper 
authorities, the atmosphere will be clearer, and those who patiently await the 
verdict will have no cause to regret that they have done so. 
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This has been and still is our position in the war waged by 
The Times against the New York Life. In defending the com- 


pany we have exposed some of the misrepresentations of The 
‘Times, and expressed our general disbelief in all its charges, 
which have not been supported by evidence that would be for a 
moment considered in a court of justice, and have, consequently, 
incurred the displeasure of that journal, a matter which we in 
no wise regret. 


















SPECTATOR SURVEYS. 


Tue Armstrong reinsurance has continued more than a nine days’ wonder, 
with many speculations upon the course that the Lancashire intends to pursue. 
There must necessarily be some difference in the former Armstrong method, 
and the present Lancashire method, however resolute the latter may be in try- 
ing to follow out the general lines of the Armstrong policy. It is well known 
that the Mutual and its associates owed no allegiance to tariffs, either East, 
West or South, although in a few cities its agents were members of local 
boards. There used to be constant complaints from tariff companies that the 
Armstrong competition was on the basis of lower rates. The Lancashire will 
remedy that difficulty, but a premonition of the different treatment of the two 
companies is already shown in the statement that the Lancashire has canceled 
several raiiroad policies formerly taken by the Mutual. 

6 * * * 


THERE is a strong probability that the Mutual Fire will be at once reorgan- 
ized by its directors and continue in business. Its head and front, Mr, P. 
B. Armstrong, will not be connected with it. His financial interest in the 
company will be purchased by his former associates, and the programme is to 
go straight ahead with a new company and compete for business on the us- 
ual terms on the participating plan. The reinsurance of the risks held by the 
company up to noon on December 15, does not interfere with this plan, but 
it is not unlikely that it will interfere with some of the renewals of it next 
year, We hear that the Fire Association and the Armstrong will be wound 
up. Prior to the reinsurance deal they were both slightly impaired, but by 
reason of the price paid by the Lancashire they will now retire with a small 


surplus. 
+ * * * 


THE tariff association of this city is made very strong by the continually 
growing shortage in the fire insurance facilities of the local market, With 
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the reduction of lines by the retirement of so many companies and the con- 
stant cutting down of expiring lines by others that remain in the field, the 
demand exceeds the supply to such an extent that the company, if they are 
united, are masters of the situation. If they have courage to stand together 
they can advance rates to something like a paying basis, provided they know 
what is a paying basis. Outside of the dry goods district there is still room 
for improvement in rates. Special hazards richly worth two per cent are be- 
ing insured at seventy-five cents. But the tariff rates are being gradually 
widened and e»tended. 
* * . a 
THE brokers are not making half so hard a kick against increased rates and 
decreased commissions as was expected. Upon the score of self interest they 
should favor increased rates, and in the long run will make more money on 
fifteen per cent commission on new rates than on twenty on old rates. The 
manner in which the advance is received by merchants is highly edifying to 
the companies as well as the brokers, and there is not half the hardship on the 
part of the brokers, who are able to tell the insured the uniform prices com- 
pared with and that which formerly existed in meeting the competition of 
small brokers willing to work for two and a half per cent. 


* * * * 


THE cry of reinsurance is heard inthe West and South, and, as usual, there 
is a vigorous denial until the deed isdone. Three Cincinnati companies have 
already surrendered and twoothers are reported on the road. Several Southern 
companies are in the market, and the cry is that there are more to follow. In 
this city the tongue of the gossips wags busily with the names of two or three 
of the weaklings. But the late E. W. Crowell used to say, ‘‘ it is harder to 
kill a fire insurance company than to knock down an ox with a toy hammer.” 


* * * * 


NoTWITHSTANDING the publicity of the fact that insurance capital is steadily 
diminishing on account of the inadequacy of rates and premiums, there are 
a few fools who keep up a war cry against the companies. Several Connecti- 
cut journals are pitching into the companies for their so-called extortionate 
rates, and one editor complains that while his one-story frame printing office 
is charged one and a quarter per cent premium, a frame dwelling fifteen feet dis« 
tant is charged twenty cents per annum. Probably both risks are fairly worth 
double these rates, but on this text the editor calls aloud for legislation to op- 
press the companies. 


* * * * 








Ir is likely the work of the local tariff association will be extended so as to 
cover a wider territory in a few days. The subject has been before the rate 
committee, who have been grappling with some of the inconsistencies involved 
in the higher charges below Bleecker street as compared with those above that 


street. 
* * o * 


Some of the citizens of the Eastern District of Brooklyn are moving in the 
mattereof a fire patrol. Perhaps they may as well be allowed to go on with 
their plans until their plant and property is handed over to an effective organ- 
ization supported either by citizens or the insurance companies. An evening 
paper has been very active in advocating a patrol service for Brooklyn, and 
has interviewed several merchants. Forgetting that rates in Brooklyn are so 
low to-day that many companies refuse to touch Brooklyn mercantile property 
at current rates, some of these interviewed merchants are in favor of a patrol 
as a means of ‘‘ reducing” the cost of insurance. 


* & * * 


It is wonderful how many imperfect automatic sprinkler equipments there 
are in this city constantly reported to the survey bureau of the board. The 
reports usually conclude with the comforting assurance that ‘* correction has 
been promised ;”’ but suppose a fire should occur before the correction, where 
would the companies be? The ‘‘ due diligence ” clause in sprinkler warrantees 
should be rigidly enforced on everybody and defects be remedied promptly. 


* * * = 


THE agency companies are agreed that fifteen per cent shall be the limit of 
commissions, save in a fewexcepted cities, after January 1. If they are in 
earnest the companies can carry out this agreement, but it is going to put their 
sincerity to the test when the plausible local agent arrives in town and recites 
his tale of woe about the other agent or other company ‘that receives and pays 
twenty per cent) getting away his risk. The agent who loses a few risks will 
recite his woes to the special, and after the special has heard the same wai! in 
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a few towns he will report to his superiors that other companies are getting 
the best of it, and begin to doubt whether fifteen per cent is enough. 
* * x * 


Our correspondent at Belgrad, Servia, writes us that the Mutual Life has 
been granted the exclusive concession to do business in that country. The 
business of the company will be managed from the general agency at Buda 
’ Pesth, Hungary. 

% * * * 


MorE companies have retired from business during 1891 than in any year 
since the Chicago fire, and probably the companies have paid more money for 
losses during the past twelve months than in any corresponding time in the 
history of insurance in this country. The business of fire underwriting is not 
profitable, and the retirement of insurance capital referred to will limit the 
total insurance ability of the companies considerably. This condition offers a 
prime opportunity for the companies to increase rates in those sections of the 
country where rates are now too low. In the Middle and Eastern States in- 
surance is sold below cost—we refer to those urban localities where the popu- 
lation is centred and competition among the companies naturally severe. The 
present condition offers itself to the consideration of underwriters. 

* ” * * 


CHARLES LEEs, the London secretary of the Caledonian, who has been for 
several months traveling in Canada and the Northwest, has been in Philadel- 
phia for several days in conference with Henry W. Browne, United States 
manager of the company. While in British America, Mr. Lees appointed 
Mr. Lewis, who was engaged in the insurance business in Winnipeg, manager 
of the company for the Dominion of Canada, with headquarters at Montreal. 

+ * * * 


IT is considered that the textile mills in Philadelphia have, during the past 
decade, cost the companies in losses 67 per cent of the premiums; this high 
ratio having been occasioned by mixed mills’ losses. It is asserted on the 
other hand that among the textile industries those risks which have been ma- 
terially improved by modern methods, with a corresponding reduction in rate, 
have proved to be profitable ventures. So much for protection and inspection. 

* . * 


THERE is talk of advancing rates in Philadelphia. 
* * * * 


THE Kane Automatic Sprinkler Company has contracted to sprinkle the 
unsprinkled portion of Strawbridge & Clothier’s establishment on Market and 
Eighth streets, Philadelphia, Grinnell having originally put in the sprinklers 
now in the building. 

* * * * 

Ir will be remembered that in the case of John D. Dorsey vs. Commercial 
Mutual Accident Company of Philadelphia, the points at issue having previ- 
ously been referred to in these columns, the plaintiff obtained verdict on 
trial of the case before a jury. Last week the case was argued before the 
court iz danc when a new trial was ordered, which is a point in vindication of 
the course of the accident company in contesting this claim. 


* * * * 


THE Manufacturers Accident Indemnity Company of Geneva, N. Y., has 
taken over the business of the Philadelphia Mutual Accident Company. The 
Philadelphia company was started in 1867, and has written during its exist- 
ence 5000 policies, and now transfers to the Manufacturers about 1100 pol- 
icies. The retirement of this company leaves two accident insurance organi- 
zations in Philadelphia, as compared with five existing a year ago, all of which 
were organized under the assessment laws. The Manufacturers Accident is 
one of the largest and best managed accident companies. 

a * * a 


FRANK W. WHITING, formerly secretary of the Philadelphia Fire Under- 
writers Association, and now assistant manager of the Caledonian, is wanted as 
manager of the Metropolitan compact, and by unanimous vote of the execu- 
tive association on Tuesday it was decided to invite him to accept that position. 
Meantime underwriters in Philadelphia are trying to get Mr. Whiting back as 
manager of the Philadelphia compact. It is whispered that if the latter can 
be accomplished, the Philadelphia compact will be signed by all the com- 
panies, including the recalcitrant Continental and Caledonian companies. 

+ * * * 


WHILE some Philadelphia underwriters say that Charles E. Evans, the new 
Philadelphia agent of the Continental who was appointed when Charles Pratt, 
Jr., resigned the agency, will certainly refuse to sign the compect, others assert 
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that the Caledonian will also stay out of the compact, and there are stil] othe 
underwriters who say that complete union can be secured and that the agree- 
ment will go into effect in January backed by the companies unanimously. 

ca * * * 


SPEAKING of the verdict obtained ten days ago by the Insurance Company of 
the State of Pennsylvania against the Continental on account of the notorious 
Dimick frauds, and of other verdicts obtained by the three companics suing 
the Continental, which have been appealed by that company to a higher court, 
an underwriter suggested recently that ‘‘as the Continental last year was re- 
quired to set aside $150,009, ‘reserved for contingencies,’ as a diability to 
offset the verdicts referred to, and will probably do so this year, the success- 
ful companies in such suits should receive corresponding credit for such re- 
serve in their assets. This is on the assumption that the rule should work both 
ways. If this were permissible the Union of Philadelphia and the State of 
Pennsylvania company would add very snug sums to their present assets and 
surplus.” 

x * ° 

Tue Reliance Insurance Company of Philadelphia does business in twelve 
States and is carefully extending its operations. This company has enjoyed 
an honorable career for a half century and is as deserving of the confidence of 
propertyowners as any existing insurance corporation, The officers are: 
Thomas C, Hill, president, and William Chubb, secretary. 





CORRESPONDENCE. 


NOTES EN ROUTE. 
[From OuR Own CorRRESPONDENT. ] 


The first year’s business of the Greenwich of New York in the Southern 
field under Major Mims of Atlanta exceeded the best expectations of both, and 
the outlook for the coming year is very promising. 

Lee B. Jones of Cordele, Ga., is one of the most successful agents in the 
State. He represents the New York Life and Greenwich under Major Mims 
and is local agent also for the Pennsylvania Fire, Insurance Company of North 
America, American of Philadelphia, Macon Fire, Hamburg Bremen and 
Northern of London. 

James H. Franklin, formerly of Selma, Ala., where he conducted a large 
and prosperous agency and did considerable adjusting forwempanies for many 
years, has removed to New Orleans, La., where he will practice independent 
adjusting exclusively for companies only. Mr. Franklin's reputation in this 
line will no doubt soon obtain for him a satisfactory share of the work in the 
crescent city. 

The old Phoenix Mutual Life after an absence from Georgia of fifteen 
years has re-entered the State under Charles S. Arnall, general agent, Atlanta, 
who is dving a very nice business and proposes to place and keep the com- 
pany in the front rank in his territory. In the first month after its return to 
the State the business was over $100,000. Good agents can secure desirable 
contracts to represent the Phoenix, with its many and attractive forms of poli- 
cies, under Mr. Arnall. 

Dr. T. F. Brewster, general agent of the Brooklyn Life for Georgia, with 
headquarters at Atlanta, assumed that position on July Ist of this year, since 
which time he has sacceeded in securing a large and prominent constituency 
throughout the State. Dr. Brewster is a physician of high standing in At- 
lanta and is an experienced life agent, having represented another company 
successfully in the State for many years, 

Barnes & Burbank, general agents of the tna Life for northern Georgia 
with headquarters at Atlanta, is a new and promising firm composed of active 
and energetic young men who have already demonstrated that they are well 
adapted for the work they have undertaken.. 

The Atlanta Home, which entered Illinois in June last, is considering the ad- 
visability of entering other Western territory in the coming year. Its expe- 
rience in I)linois has been most satisfactory thus far under Gardner & Peck , 
Chicago, general agents. In the first four months the premium receipts from 
this field were over $30,000, while its expectation upon starting in was to se- 
cure about $25,000 in the whole of the first year. The year 1891 will prob. 
ably be the best in the company’s history, and Secretary Joel Hurt, who is 
responsible for it more than anyone else, is naturally feeling much gratified in 
consequence, 

The new Equitable building in Atlanta, which is being erected by the East 








Atlanta Land Company, of which Joel Hurt is president, is fast nearing com- 
pletion, and will be ready for occupancy in the spring. This will be the 
handsomest office building in the South and will be the insurance headquarters 
as well. This building is one of Mr. Hurt’s pet schemes, and he has spent 
several years of hard work in getting the project to the magnificent propor- 
tions which it now presents. His enterprise in this connection merits all the 
success which may attend it, and judging from the way the space is being 
taken now it will be a paying venture from the very start. 

Williamson, Haddock & Williamson is the style of - new firm at Macon, 
Ga., comppsed of young and pushing men who are open for a line of good 
companies to which they will guarantee a business satisfactory both in quantity 
and quality. 

Nat. R. Winship, manager of the Equitable Life Assurance Society for 
central Georgia and Florida, with headquarters at Macon, Ga., reports a fifty 
per cent increase in the former department over last year, and will make a 
large increase in his Florida business as well. In fact it is believed that 
Mr. Winship will write the largest business on record in Florida this year. 

Charlton & Dawson, a new firm at Macon, Ga., representing the Cale- 
denian, is open for several more good companies. Both members are highly 
recommended in the city, and it may pay visiting specials to look them up. 

T. S. Lowry of Macon (Ga.) department, manager of the Union Central 
Life, reports business much ahead of last year, and the outlook for the new 
year very promising. Mr. Lowry wants‘a few more good agents in his field, 
to whom he will offer satisfactory inducements, The company has made loans 
in this department with good results, and the people are showing their appre- 
ciation of its enterprise and of its variety of good contracts by purchasing in- 
surance in goodly amounts. Agents will find it not a hard task to represent 
the Union Central in this field, with much profit to themselves. 

R. H. Piant, general agent of the New York Life for Georgia, Florida 
and East Tennessee, with offices at Macon, Ga., makes a very satisfactory 
His business for 1891 will be fully up to the standard of last year, 
and will probably exceed it. The renewals for the year have shown a smaller 
percentage of lapse than for any yearin the history of the agency. This de- 
partment also leads all other companies in its field, and has one of the best 
classes of specials in its employ of any life office in the South. R. H. Plant 
is no less successful in banking than in life insurance, and has been well and 
favorably known for many years as one of the leading bankers of the South. 
In this department of the New York Life there is room for a few more first- 
class specials at good compensation, and it will pay agents contemplating a 
chenge to visit or correspond with this office. H. M. Willett, for seven years 
the efficient cashierwef the department, is in no small measure responsible for 
the success which has attended it. 

The Southern department of the A°tna Life, in charge of H. S. Edwards of 
Macon, and embracing Georgia and East Tennessee, has had a satisfactory 
year. Mr. Edwards, who was formerly a special agent of the Aitna, entered 
upon his duties as general agent in February of this year, and will probably 
exceed all records of his company in Georgia this year. He is well known in 
his territory, and is on the lookout for a few good men to assist him. Mr. 
Edwards has achieved name and fame in the literary world as well, where under 
the name of Harry Stillwell Edwards, he has contributed to the leading mag- 
azines, including Harpers and The Century. 

The Georgia Home of Columbus will close the year with a satisfactory 
profit. The premium increase will be over ten per cent. The agency force 
of this company has been materially increased this year, and now numbeis 


report. 


over 300. . 

The Commercial 6f Montgomery has made a comfortable increase in pre- 
miums this year, and will probably show gains all around on January 1. The 
company is doing business in Alabama, the Carolinas, Texas and Arkansas, 
under the supervision of Millard M. Sweatt, the efficient secretary. Wilmot 
G. De Saussure, late independent adjuster at Charleston, S. C., is now chief 
clerk of the Commercial, 

The Penn Mutual Life is faring well in southern Alabama, where A. A. 
Walker of Montgomery is its generalagent. It has not had a death loss in this 
territory in the past four years. Mr. Walker is ably assisted by S. K. Wil- 
liamson, special agent. 

The Mechanics and Traders of New Orleans will increase its premium re- 
ceipts 50 per cent over last year, and make a very satisfactory statement on 
January 1. The company is now entered in all the Southern States, except 
Virginia and Florida, and in a number of the Northern; in fact it is the most 
prominently represented Southern company in the North, Captain Frost, the 
secretary, has been signally successful as an agency manager and underwriter, 
while President Coleman has established for himself a reputation as a finan- 
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cier that both his company and himself may well feel proud of. Both gentle. 
men have been with the company since organization. 

The Crescent of New Orleans reports a very healthy business, and has made 
money during the major portion of the year. The company’s business is in 
the States of Louisiana, Mississippi, Arkansas and Indian Territory, and will 
show a decided increase over 1890. 

G. L. Crandall of New Orleans, manager of the St. Paul German for four 
of the Southern States, and of the Milwaukee Mechanics for the entire South, 
makes a fine report. His loss ratio for the year will probably be less than 
50 per cent, and his premium receipts wili be increased threefold over last 
year. Mr. Crandall is one of the most energetic and successful underwriters 
in New Orleans, and is probably the youngest fire manager in the Southern 
field. H. B. Hart, formerly with the Southern California at Louisville, is 
now doing special work for Mr. Crandall, and makes a valuable acquisition to 
the department. 

The New Orleans Insurance Company reports a satisfactory business and 
will nearly double its premium receipts this year. J. Tuyes, the esteemed and 
efficient president of the company, deserves much praise for the good work he 
annually accomplishes in that capacity. 

The Delta of Greenville, Miss., expects to increase its premium receipts 
33% per cent this year, and to put forth a very creditable statement on Janu- 
ary I. 

The Inter-State Fire Association of New Orleans is making good progress. 
Its business is on the increase all the time, and it has been fortunate through- 
out in keeping its loss ratio down to a low figure. S. N. Keeley has been 

appointed agent of the company at Shreveport, La. The Inter-State has a 
strong representation throughout Louisiana now, and has several desirable 
reinsurance contracts. 

The Equitable Life’s New Orleans agency recently wrote a $100,000 policy 
in that city on a prominent citizen, making the fourth policy of that amount 
written there this year, and the eighth in force in the State. Krumbhaar & 
Co. always manage to ‘“‘ get there” in good style. 

The business of the Southern of New Orleans will show a decided increase 
this year over last. Its premiums will probably be $20,000 greater. The 
company is now entered in twenty-one States, and is progressing quite satis- 
factorily in all of them. 

F. E. O'Neil & Co. is a new firm at Vicksburg, Miss., composed of F. E. 
O’Neil and Thomas A. O’Herin, and representing the St. Paul German, 
Niagara, Greenwich, Security of New Haven, Providence- Washington, Delta 
of Greenville, and Pacific Mutual Life for accident department and the New 
York Life. Mr. O'Neil was formerly with the Mississippi Home, and Mr. 
O’Herin has been identified with several ot the city’s leading business indus- 
tries in prominent capacities. Both are well-known and popular and calcu- 
lated to make a success of their new venture. 

Warren & Farnsworth of Memphis, Tenn., agents of the North British and 
Mercantile, Sun of San Francisco, Germania of New York, and United Un- 
derwriters, is a new and promising Southern firm. Mr. Farnsworth was for- 
merly special agent for the Sun Fire Office in Kentucky and Tennessee. The 
premium receipts of this agency for its first year will aggregate over $40,000. 
The firm does a large country business in addition, which will amount 
to at least $20,000 more. This is the largest non-union office in Memphis, 
though the members of the firm are strictly board people. 

The Citizens and Evansville insurance companies of Evansville, Ind., 
Bennett & Odell managers, have had a profitable year and the quality of the 
business now on the books of both is the best in their history. In fact it is 
the policy of the management to go in for quality in business rather than 
quantity and to cultivate the Indiana field well before spreading out. 
Results prove this policy to be the proper one to pursue. 

The Franklin of Evansville has increased its business in satisfactory ratio 
this year and the losses have been comparatively light for so fiery a period. 
Secretary Weil, who is probably the youngest secretary in the country, is at 
the same time an experienced and conservative underwriter and is making a 
substantial success of the company. The Franklin has been in business a 
little over eighteen months now, in which time its premium receipts have been 
about $30,000, while its loss ratio for the same period has been a fraction less 
than twenty per cent. 

The Mutual Life of Kentucky contemplates entering Louisiana. 
business of the company has been excellent this year. 

The Falls City of Louisville is pushing along nicely and will close a satis- 
factory year on December 31. The company earned and paid a four per cent 
dividend this year, and business is reported to be increasing with it all the 
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Jas. B. Gwathmey, the new manager of the United States Life for Ken- 
tucky and Tennessee, Louisville, is making a fine record. He assumed 
charge in April, 1891, and up to November 1 had written close on to $300,- 
000 worth of business. This amount is nearly twenty-five per cent in excess 
of that for the same period of last year, and the last two months will prob- 
ably show an even greater increase. Mr. Gwathmey is a young man full of 
vigor and enterprise and will doubtless realize his company’s best expectations. 

The Cincinnati Underwriters will close the year quite satisfactorily. Its 
premium receipts will show an increase of probably twenty per cent. The 
losses for the year will be comparatively light considering what a disastrous 
period it has been for all companies. The Cincinnati Underwriters is in fact 
one of the few that will make more money this year than last, and Frank 
Rothier, the able and accomplished manager, deserves unstinted praise for his 
good work. 

R. A. W. Bruehl of the well-known and successful firm of R. A. W. 
Bruehl & Son, Cincinnati, managers of the Home Life, was a delegate to 
the Ecumenical Methodist council at Washington this fall. Mr. Braehl, 
though not an old gentleman, is, however, the oldest in point of service in 
his company. "He entered its employ in 1860 and has been with it continu- 
ously ever since, and by hard and increasing effort has built up one of the 
most properous life agencies in the country. 

R, E. Magee has been recently appointed manager of the Union Mevtual 
Life for Southern Ohio and Eastern Kentucky, with headquarters at Cincin- 
nati. Mr. Magee made a brilliant start, for in the first six weeks his busi- 
ness amounted to over $50,000 and he expects to maintain an even better aver- 
age for the remainder of the year. 

The Union Central Life will fare well this year. 
obtained the largest business in its history, and the largest of any company of 
its size in the United States. While not making any effort to increase its vol- 
The company is gradu- 


Last year though, it 


ume this year over last, it will certainly do as well. 
ally entering new territory, and under Mr. Pattison’s efficient guidance is 
pe oe 


rapidly distancing competitors of its own size and rank. 





COMMENTS FROM DETROIT. 
[From OuR OWN CORRESPONDENT. | 


The closing days of the last month of 1891 find us in Michigan in the usual 
temporary rush and flurry incident to the winding up of affairs for another 
year. Both in business and in the social world December is the natural 
climax, and this present month is no exception. Reviewing casually the 
stretch of time lying behind us I think the verdict is that prosperity and suc- 
cess have been the rule for this year. 

The insurance business is no exception in this category. I should be in- 
clined to call the business steady, if I were to employ a single word to describe 
it. In other years there have been dashes of great work followed by long 
lulls of inactivity, but 1891 seems to have been a year of continued moderate 
progress and no especial spurts. ‘This is eminently true in the life insurance 
field. 

The prominence of the New York Life trouble has had this effect at least, 
that large insurers are less commonly induced to place ‘' limits.” A feeling 
of caution, perhaps amounting to timidity, has actuated those who might 
have been inclined to rush into the largest deals offered by the largest com- 
panies. Such being the fact, as is generally conceded among the managers of 
life companies, it is uncommonly gratifying to find that the business has still 
increased and that the summing up of the year will show an aggregate in ex- 
cess of any previous twelve months. 

Locally, as to Detroit, it is of interest that the Imperial, under its new 
management, seems to be forging ahead with satisfaction to those most inter- 
ested in the company’s welfare. It is rumored that the intention of the 
officers is to change as many as possible of the policies at present on the books 
of the company from the natural premium basis to the local premium plans 
of insurance, and in this your correspondent has been assured there has been 
little opposition, 

Under its new manager, A. H. Babcock, the Phoenix Life is doing a much 


enlarged business, Last year that company wrote less than $170,000 in 


Michigan ; Babcock threatens to show close to $1,000,000 in 1891. 

The new manager of the John Hancock, Chas. L. Vieman, formerly of 
Columbus, Ohio, is fast making friends in insurance circles, and promises 
that the old reliable company shall be heard from. 

J. C. Thompson, for many years manager of the Massachusetts Mutual, has 
sold out his agency to his late partner, Chas. W. Pickell, and has been devot- 
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ing himself since the dissolution of partnership to his own personal real estate 
interests. The partnership of ‘Thompson & Pickell was established less than 
a year ago, and the successor to the firm, Mr. Pickell, is a successful hustler 
who began his assurance career about three years ago as special agent for the 
Penn Mutual. Mr. Thompson is too good an insurance man to be allowed to 
leave the business without a serious struggle by the life insurance companies 
to obtain his services, and it is generally understood that he has pretty nearly 
the whole field from which to chose a connection if he will decide to renew 
the business. 

Our Michigan Life Insurance Agents Association at its annual meeting 
made an entirely new deal in the choice of officers for the ensuing year. A. E. 
Bradley, State Mutual, was chosen president; D. A. Pierson, Aitna Life, 
and H. H. Haskell, Home Life, vice-presidents; John Loker, Michigan 
Mutual, secretary and treasurer. 

Speaking of the Michigan Mutual, Superintendent of Agencies John H, 
Robinson has left the Michigan and accepted the vice-presidency of the Ver- 
He carries with him: the good wishes and the cordial endorsement of 
LEHRER, 





mont. 
all his colleagues in the business. 
Detroit, December 14, 1891. 





MATTERS IN AND ABOUT BOSTON. 
[From Our SpEcIAL CORRESPONDENT. ] 


The sensation of the past week comes from Malden, one of the larger 
suburbs of Boston. It is in the shape of a report of the Mayor of that city 
and the committee on fire department from the Board of Aldermen and com- 
mon council, who for several weeks have been investigating some charges 
which were made against the officials of the fire department. These charges 
themselves were not so very severe, but the investigation of them has re- 
vealed a most rotten state of affairs, as the Mayor himself does not hesitate to 
say. Here are some of the findings of the committee: ‘* Reckless driving 
and racing while going to fires ;” ** permanent men grossly drunk while on 
duty ;” ‘* totally incompetent and unreliable men placed in charge of steamers 
during the absence of the regular engineer,” etc. That a general reorganiza- 
tion of Malden’s fire department must follow these disclosures would seem 
imperative. 

The New England Insurance Exchange is trying hard to come to some 
understanding on the coinsurance clause. At the regular meeting last Satur- 
day noon, President U. C. Crosby occupied the chair. The committee ap- 
pointed to consider this matter-reported as follows, and it was made a special 
order for the meeting to be held on January 2 1892: 

That all rates of this Exchange be advanced twenty-five per cent, which ad- 
vance shall date from February 1, 1892, and apply to all risks in New Eng- 
land under the jurisdiction of this Exchange written without the ninety per 
cent coinsurance clause. Private dwellings and stables, risks rated by the 
factory improvement committee, and schedule-rated risks alone excepted. 

The following resolution was discussed at length and finally laid on the 
table : 

That no reduction of rate shall be allowed by this ‘‘ Exchange” except 
by consent of a majority of the members of the Exchange committee having 
jurisdiction. Schedule-rated risks alone excepted. 


The following amendment to the constitution was carried : 


The officers shall be a president, three vice-presidents and an executive 
committee of five, and they shall be elected by a ballot at the first regular 
meeting of the ‘‘ Exchange” after the first Monday in January of each year. 
They shall hold their office until their successors are elected, 

It was announced that H. H. Soule had been appointed to succeed H. L. 
Hiscock on the following committees: Newton, Brookline, Middleboro and 
Quincy. 

The next very radical change which the Exchange makes will, in all proba- 
bility, be the rerating of Lynn according to a schedule which has already been 
discussed, This will be the first attempt ever made by this Exchange to ap- 
ply the schedule system of rating to miscellaneous mercantile risks, and if it 
is a success in Lynn it will be put into operation in other cities. 

The Neptune, recently reinsured, had $1500 on the Wellsley Hotel at Need- 
ham which was burned on Saturday last. 

The annual calendar fever is now at its height, and is vieing with the grip 
for first place. 

At the annual meeting of the North American Insurance Company, which 
was held last week, the following officers were elected: Directors, Silas 
Pierce, Charles Henry Parker, J. Hamilton Farrar, William G, Peck, Kilby 
Paige, Charles E. Morrison, Benjamin G. Ackerman, Eugene E, Partridge 
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and Charles E. Macullar. At a meeting of these directors, held on the fol- 
lowing day, Mr. Pierce was re-elected president and Mr. Partridge vice-presi- 
dent. Mr. Macullar was chosen secretary. Although this company has met 
with some very severe losses during the past year. its officials scorn the idea of 
reinsurance. 

F. W. Rutter, who was visiting Boston last week, has sailed for his home 
across the water, where he is sub-manager of the London and Lancashire. 

At the annual mecting of the Firemans Fire Insurance Company last week 
the following directors were elected: S. R. Payson, N. W. Peirce, T. W, 
Tucker, Gorham Rogers, Henry Whitman, A. W. Benton, C. H. Plimpton, 
E. L. Pickard, T. J. Whidden, R. P. Barry, W. C. Tebbetts, and C, C. 
Smith, Mr. Tucker was later elected president and Mr. H. C. Snort secre- 
tary. 

In the death of Charles L. Pitts, which occurred on Tuesday of last week 
at his home in Roxbury, this city loses one of its oldest and most respected 
insurance men, although of late little has been seen of him in active life. Mr. 
Pitts was born in Boston, and began his insurance career in the Firemans 
office in 1831. Afterward he became secretary of the North American, and 
later president of the City Fire, which went out of existence in 1872 under 
the pressure of Boston’s great fire. Since then Mr, Pitts has lived a practi- 
cally retired life. 

There is more common sense than rhetoric in the following remark recently 
made by D. P. Kingsley of this city. He said: ‘‘ Every man who isn’t a 
coward and is brave enough to face the duties of life, assumes a post-mortem 
obligation when at the altar he takes upon himself the marriage vows. He 
has not setted his bills when he dies. His duty is to provide for his family 
after death, and in this duty is the whole problem of life insurance.” 

Beverly is up in arms against its most lively fire bug. It has appealed to 
the National Board of Fire Underwriters for aid, and that organization has 
offered $500 reward for the detection of the miscreant, while the town 
at a special meeting called for the purpose last week, voted an additional 
$500 reward for his capture. The losses by fire in this little town during the 
last three months aggregate about $256,000, all being of incendiary origin, 
and with the bug still bugging at a most lively rate, the outlook is anything 
but encouraging to the insurance companies. A peculiar feature of the affair 
is the neglect of the town authorities to hold inquests on the suspicious fires, 
which is distinctly required by the laws of the State. 


Boston's death rate last week was twenty-six. There were 230 deaths re- 
ported against 184 for the corresponding week last year. Pneumonia and 
diphtheria caused a very large majority of them, The grip, however, is begin- 
ning to get in its deadly work very effectually. 

That the endowment orders are fast joining the ‘‘ silent majority” is shown 
by the following figures. On June 30 last Insurance Commissioner Merrill 
reported that fifty-five of these concerns were then doing business in this 
State. Of these twelve have come to grief ; that is, died of what might be 
called sheer exhaustion, although more diagnose their case as death from 
‘* rascality of supreme officers.” Ten are in the hands of receivers, and two 
have made voluntary assignments. A goodly portion of the remainder are 
having plenty of trouble. The fact is that nearly all of them are in court. 
The latest to go into the hands of a receiver was the Golden Lion. Hon. G, 
S. Hale is the receiver, who will try and straighten things out that the certificate- 
holders may realize at least alittle something. This was the order which had 
seven officers, their salaries ranging all the way from $7500, which the chap- 
lain received, to $10,000 per year, the stipend which the supreme president 
had voted himself. 

The affairs of the Golden Fleece are also at a standstill, caused by an in- 
junction which the Superior court has granted dissatisfied certificateholders, 
and which restrains the supreme officers from transacting any business. 

On Saturday last Judge Dewey of the Superior court announced that he 
should also appoint a receiver for the Peoples United Legien, but he has not 
yet done so. 

The last of the officers of the defunct Royal Ark to be arrested is J. W. 
Hamilton, one of Boston's best known job printers. He is charged with un- 
lawfully using the funds of the order to the amount of $42,555, for unlaw- 
fully calling in assessments, and for six other counts which are detailed in the 
complaint. Two of Hamilton's associates in the order were recently fined 
$400 and $200 respectively, for similar offenses, 

The Progressive Benefit Order, one of the largest of these endowment 
frauds, and doing business in nearly every State in the Union, has also been 
assigned to the tender mercies of a receiver, and its matured certificateholders 
who put their trust in their delusive promises are heard from all over the 
country, and there is, in fact, wailing and gnashing of teeth, 
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The recently appointed receiver of the Bay State League, however, is about 
as mad a personage these days as there is to be found in Boston. The assets 
of the order are placed at $318,000, but $80,000 of this has disappeared before 
his own eyes. The supreme officers refuse to give him the combination to the 
safe, and the court also refuses to compel them to do so, and he finds himself 
in a ‘* peck of trouble.” 

Verily the endowment orders must go. 

Boston, December 21. 


GIL GILson, 





NOTES FROM THE NORTHWEST. 
[From Our Own CorRRESPONDENT. } 


The announcement of the reinsuring of the Hekla Fire in the St. Paul 
German last week was verified by the officer of that company a few days 
since. The Hekla had been used as an extensive reinsurance company to the 
St. Paul German in its excess lines, but it had been found that the affairs of 
the two companies could be better conducted by the merging Of the business 
of both into the one. The maximum line of the St. Paul German will be in- 
creased a little, though it will not accept as large lines as when the Hekla was 
covering on part the risk, 

The wholesa e loss of lite at St. Paul last week has been the subject of 
general conversation. In the excavation of the ruins at the recently burned 
Sherman block, the middle wall fell, crushing to death eight men, and seri- 
ously wounding six others, three of whom died from the effects of their in- 
juries. The contractor of the excavation had secured, through the agent of 
the Fidelity and Casualty, an employers liability policy, having been advised 
that he was piacing his workmen in a very hazardous position. 
every-day philosophers hazarded the remark that he thought it was buying 
lives pretty cheap, when one could, by paying a few dollars for a premium, 
get a concern to relieve one of so great a monetary responsibility. Although 
not a believer in the customs of slavery, he said if he owned human beings he 
would not have set them at such ajob. The Fidelity and Casualty loses 
$1500 on each man killed, beside the indemnity it will have to pay for those 


One of your 


injured. 

The St. Paul Accident having perfected arrangements to write employers 
liability business was asked to give a rate at which it would write the business 
which proved so disastrous to the Fidelity and Casualty, but its rate being 
higher than the other it failed to secure the line. This would have been the 
St. Paul German’s first policy, as it does not enter the field for this class of 
business until after the first of the coming January. 

W. D. Fargo, general agent for the Northwestern department of the Sun 
Fire Office, says that his premium income for 'gI over "go will be increased 
by 60 per cent, with only a nominal increase in losses. 

C B. Shove, secretary of the Millers and Manufacturers Insurance Com- 
pany, isa firm believer in the saying that ‘‘all things come to him who 
waits.” With one or two exceptions, he says that all the risks which were 
canceled at short rates during the Mutual panic have again been put on the 
company’s books, and in returning have, in a great many instances, brought 
new business with them. The monthly report for November of the Millers 
and Manufacturers shows a premium income of about $120,000, with losses less 
than $20,000. Mr. Shove will shortly enter the loca] board at Minneapolis, 
having been asked by the members of this organization to join them. 

The Northwestern Mutual Accident Association ot Minneapolis has brought 
out a policy combining employers liability and individual accident insurance, 
which will be explained at an early date. It is as yet an embryo. 

MINNEAPOLIS, December 13. 





NOTES FROM CLEVELAND. 
[From Our Own CORRESPONDENT. | 

S. E. Mulford, for so many years the resident State agent for Ohio for the 
New York Life Insurance Company, has tendered his resignation and ac- 
cepted a position as superintendent of agencies for the Manhattan Life. Mr. 
Mulfori has been one of the most successful insurance men that has ever 
been in Ohio, and annually secured a large volume of first-class business, in- 
cluded in which are quite a number of $50,000 and $100,000 policies. Mr. 
Mulford's change is a source of considerable loss to the New York Life, but 
what they lose the Manhattan gains, His headquarters will be in California, 
to which place he goes about January 1, 1892. 

O. M, Stafford, the popular fire insurance agent of this city, recently made 
a visit to New York city. 








Dec. 24, 1891.] 





A meeting of the executive committee of the Life Underwriters Association 
of Cleveland, consisting of S. E. Mulford, New York Life; F. A. Kendall 
Penn Mutual Life; C. E. Tillinghast, Equitable Life; E. W. Christy, 
United States Life ; F..L. Ford, State Mutual Life, and J. C. Trask, North- 
western Mutual Life, was held in the offices of Mr. Tillinghast of the Equit- 
able, at noon Monday, December 14. Mr. Mulford is chairman of this 
committee and took this opportunity of tendering bis resignation in view of 
his anticipated removal to California. His successor in the capacity of chair- 
man is Capt. F. A. Kendall, who was duly elected, and R. D. Bokum of the 
New York Life will fill his place on the executive committee. Several im- 
portant matters were discussed and a motion passed for a committee to draft 
resolutions of regret at the departure of Mr. Mulford. It was also decided 
to hold a banquet in his honor December 28, 

The condition of the family of J. C. Trask of the Northwestern Mutual 
Life is much improved and Mr. Trask is again able to resume his duties at 
the office. 

Charles Boest, father of C. F. Boest, the West Side insurance man, died 
recently at an extreme old age. He was a pioneer in Cleveland and a man 
who, for a great many years, had been very well and favorably known, 

William M. Woodruff of the Manhattan Life is a very busy man these days, 
and we understand is responding nobly to the company’s call for some good 
first-class business in December. 

M. E. Cozad of the National Life will resume his new duties as manager 
of the Imperial Life on January 1, with headquarters at 44 Euclid avenue. 

We note that E. W. Christy, manager of the United States Life, is one of 
the incorporators and directors of the Standard Brick Company, a large man- 
ufacturing enterprise recently added to Cleveland’s business interests. It is 
claimed that this is the largest brick p'ant in the State and has a capacity of 
turning out several millions annually, 

The only important fire which has occurred since the Short & Forman Joss 
is H. R. Jacobs’ Cleveland Theatre, which was totally destroyed except the 
walls. It was insured, and the building will be immediately rebuilt and in- 
creased somewhat in size over the old one. 

It is rumored that Webber & Flick, the new managers of the American 
Accident Company, wrote in the month of November over ha'f 2 million in 
These men are both nice fellows and hustlers in every 

WAKEFIELD. 


accident insurance. 
sense of the word. 
CLEVELAND, OHI0, December 15. 





ATLANTA. 
[From Our Own CORRESPONDENT. } 

As far as purely local affairs are concerned, insurance news and happenings 
are rather scarce in our city just now. At the approach of Chris'mas all the 
specials located here hie themselves home so as to be able to enjoy the festive 
occasion with their *‘ home folks,” and to fix for work the next season. As to 
the local agent, he is in a grand ‘‘ hustle” for business, so that he may swell 
the amount of business for the year and makea good showing for his com- 
panies at his agency. 

The reinsurance of the Mutual, foliowing the resignation of Mr. Knowles, 
has caused surprise among insurance men. When Mr. Knowles resigned the 
management of the Southern department of the Mutual no one had any idea 
of the why and wherefore of the transaction, but the reinsurance of the com- 
pany explains the affair aftera fashion. It may be that he was notified of the 
expected transfer, or he may have had only his own idea of what was going to 
happen. One thing, however, is certain ; the Southern department certainly 
had nothing to do with this departure, and had all the other departments been 
similarly managed the Mutual would not have had to reinsure. Another 
transaction of this kind which comes home to us is the reinsurance of the 
Amazon of Cincinnati. Major John C. Whitner has long been manager of this 
company in our city, and it has prospered in his hands, The Amazon had a 
very nice business in the South, and the Atlanta agency has a good share of 
the city business. 

Atlanta has had quite a number of fires recently. None of them have been 
very large, but still they count up. One hears the alarm much oftener than 
of yore. 

A representative of the Sanborn Map Company is now engaged in remap- 
ping Atlanta, The new map will be very complete. Besides giving the busi- 
ness portion of the city it will embrace a large part of the dwelling sections 
and will have diagrams and maps of every manufacturing plant in or near the 
city. The map is being made to show the city as it stands under the new 
numbers, as the city was renumbered but a short while since, and has caused 
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much annoyance to agents here, and probably much more to the map clerks in 
the companies’ offices. 

Chas, S. Arnall has been appointed general agent of the Phoenix Mutual 
Life. He succeeds F. R. Logan. Messrs. Ketner & Douglas have been 
appointed agents of the Lanchshire, Mr. Moody having resigned. Wm. 
Jones, agent of the Westchester, has been appointed agent of the London and 
Lancashire. H.R. Wilcox special of the North British and Mercantile, 
has just returned trom a visit to New York. 





CHICAGO NOTES. 
[From Our Own CORRESPONDENT. } 


According to the statement of A. N. Young, president of the Packers 
and Provision Dealers Insurance Company, this company will reinsure its 
outstanding business and retire from the field. It is not known what com- 
pany will do the reinsuring, though the impression is that the Traders will 
be the company receiving the greatest benefit from the retirement of the 
company. At the beginning of ‘91 the company showed assets of $317,- 
590, and liabilities, including capital, $301,750. 

The new department headquarters for the Sun Fire Office under the man- 
agement of Edmund Gardner will be on the fourth floor of the Rialto 
building. Mr. Gardner arrived in Chicago a few days since and expects to 
have his new quarters in running order by the first of January. 

Mr. Cole, of the firm of Co!e & Wiiliams, Eastern managers of the Oak- 
land Ilome Insurance Company of California, will retire from the firm on 
January 1. H. N. Williams will have full charge of affairs after this date, 
with the general agency of Moore & McAtee of Louisville, comprising the 
States of Tennessee and Kentucky, added to the old territory. 

Insurance Commissioner Root of Wisconsin has had a writ of mandamus 
filed in the Supreme court against him by the Covenant Mutual Benefit 
Association of Galesburg, Lll., compelling him to issue a license to this asso- 
ciation to do business in the State of Wisconsin. Some months ago, upon 
the Covenant Mutual applying for admission, Mr. Root made an examina- 
tion into its affairs and upon its completion gave to its officers a letter to the 
effect that he had found everything as represented by them in their finan- 
cial statement. He also gave them permission to authorize their general 
agent to proceed with his State organization, and had a certificate of authority 
issued to him from the office of the Insurance Department. After all his 
assurances that the association is all right and his promises to grant it a li- 
cense, he now refuses so to do. 

The firm of H. S. Piggot & Co., of St. Joseph, Mo., have been sending 
out their cards and blotters during the past week advertising themselves to be 
in a position to do their business of underwriting with sound companies, 
courteous treatment and prompt adjustments. They are soliciting for a gen- 
eral business. 

Mr. Alexander, of Fidelity and Casualty tame, has been holding a conference 
with his general agents, C. H. Hood of Iowa, J. A. McDonald of Minnesota 
and A, E. Smith of Wisconsin, at his headquarters in this city, Each of 
these gentlemen report an increase of business in their respective fields for 
this year over last. 

J. A. Ferguson, general agent for the New York Life with headquarters 
at Denver, stopped off here to confer with General Superintendent Perkins 
en route from New York to his home. Likeall the Western representatives 
of the New York Life, he expects to report more new business for ’91 than he 
has ever done in any previous year. 

The announcement of the death of Thomas L. Dean, adjuster for the 
Western department of the Hartford Fire, on Friday last was a shock to his 
friends in the fraternity. Mr. Dean had been ill fora few days, but no one 
anticipated fatal results. The insurance men of Chicago mourn the loss of 
an able man in the business and a genial and in every way clever gentleman. 

CHICAGO, December 21. BusH. 





NASHVILLE NEWS. 
[From Our Own CorRRESPONDENT.] 


It will doubtless be a source of great satisfaction to the managers of fire 
companies doing business in Nashville, to know that the board of under- 
writers and the chief and members of the fire department are making a united 
effort, with strong appeals to the city government, for an extension of the fire 
department of Nashville. The water supply is ample, the reservoir of 50,- 
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00,000 gallons capacity gives an average pressure of about ninety 
pounds and a pressure of about fifty pounds in the highest part of the 
city, water mains are well extended, with hydrants well distributed. 
There is no cause for fear of sweeping conflagrations now, but with 
two more large steam engines and one more chemical engine, properly 
located, with the aerial truck (a recent purchase) fully manned, the fire in- 
surance companies and propertyowners generally could rest with a much 
greater feeling of security. The committee of the Nashville Board of Under- 
writers having this matter of fire department extension in hand is made up 
of progressive underwriters, who will doubtless secure an improvement in the 
Nashville fire department. 4 

Nashville has in the last month been rolling into the companies an in- 
creased volume of premium receipts, with a greatly decreased loss ratio. 
However, the unprecedented losses throughout this section of late contin- 
ues without any abatement, November and this month to date being with 
many of the companies the most disastrous period of this year. 

It is estimated that the cotton losses alone in the South for the last few 
months have aggregated nearly $750,000. 

Memphis, Tenn., having added her mite to the general fire losses, makes 
this an exceedingly bad season for the local underwriters of that city to have 
issued their manifesto to the union companies, declaring their determination 
to no longer be bound by the fifteen per cent commission agreement. The 
union companies will doubtless, with one accord, insist upon the maintenance 
of the commission agreement, and in this way save our Memphis brothers 
from having to face a situation which would work infinitely greater harm to 
them than the enforcement of the fifteen per cent commission agreement. A 
strict observance of this agreement is what has saved Memphis and many 
other cities from the competition of brokers. When no such rule exists, 
brokers come 1n as middlemen and take business from both companies and 
agents. 

The sale of the damaged stock which the companies took in the settlement 
of the D. Weil & Co. loss amounted to $13,036, thus the net loss was $46,- 
964, the total insurance being $100,000. These figures and those of other 
recent fires of Nashville show a very different management by our fire de- 
partment than is shown by the figures in the settlement of the stock loss of 
T. C. Erwin & Co., of Chattanooga, Tenn. Total value of that stock, $130,- 
000, insurance, $90,000, the companies paid loss and damage of $15,000, when 
only about $1400 in values was totally destroyed, the balance of $13,600 paid 
for smoke and water damage. 

Plenty of water is very essential in case of fire, but firemen frequently illus- 
trate the fact that there can be too much of a good thing. Such charges can, 
perhaps, be made less frequently against the Nashville fire department than 
any other city in the South. 

Local underwriters are freely discussing the mammoth deal between the 
Lancashire Insurance Company and the Armstrong Companies, which was 
announced here to-day by the daily papers and private telegrams. 

The reinsurance of the Amazon Insurance Company of Cincinnati by the 
Royal Insurance company is also news of the day, L-E-N-G-T-H-Y. 

NASHVILLE, TENN., December 16. 





PHILADELPHIA MATTERS. 
[From Our Own CORRESPONDENT. | 

Many rumors have been circulated in this city and abroad during the past 
month to the effect that two or three of the local companies would retire from 
business at the close of the year. These rumors are without any foundation 
whatever, for it is certain that no such movement is contemplated by any of 
them, with the possible exception of the German Fire Insurance Company, 
and even they may continue if President Allen can sell out his interest in the 
company at a reasonable figure, and it is not at all unlikely that he will. The 
rumors were aimed particularly at the Insurance Company of the County of 
Philadelphia, and it has been frequently stated that they would either reinsure 
or liquidate the affairs of the concern. The officials of the company emphat- 
ically deny that any such move is contemplated, and say that their statement 
will compare favorably with the majority of the companies on January I. 
The annual election will take place in the latter part of January, and the 
present management will be continued. Charles R. Peck, who is secretary 
and treasurer, and for a time was a candidate for the secretaryship of the 
Philadelphia Fire Underwriters Association, has addressed himself to that 
body declining to continue as a candidate. The present officers of the Insur- 
ance Company of the County are James N. Stone, president; Jacob Naylor, 
vice-president; Charles R. Peck, secretary and treasurer, and Frank M., Crit- 
tenden, assistant secretary. 
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According to the report filed with the Insurance Commissioner. the Real 
Estate_Title Insurance and Trust Company, as receiver for the defunct Amer- 
ican Life Insurance Company, has on hand $314,834 cash, in addition to other 
assets which are expected to realize $182,505. 

The Employers Liability Assurance Corporation, Lima, have lost the 
valuable services of John G. Hooven, who has been ‘identified with them for 
the past five years in the capacity of general agent and manager of their Mid- 
dle department, and was in fact their first accredited representative in this 
city and State, and was also one of the pioneers of employers’ liability insur- 
ance. Mr. Hooven placed his resignation in the hands of the Corporation, 
and has accepted the management of the employers’ accident department of 
the Travelers Insurance Company of Hartford for the State of Pennsylvania. 
Nearly all of the office staff of the old concern will join Mr. Hooven in his 
new venture, as will also Special Agents Norman M Jones, Edward H. Diet- 
rick, John H. Briggs, and William E. Miller, the two first named gentlemen 
becoming partners and joint managers with Mr. Hooven under the firm name 
of Jones, Hooven & Dietrick. By this movement the Travelers have cap- 
tured all of its opponents’ big guns and left it in this field Without much pro- 
tection, G. Gardner Sanborn of the Boston office of the Employers 1s acting 
manager here for the present, and John M. Ash continues as general agent. 

Philadelphia brokers controlling large lines are complaining of the present 
lack of facilities for getting their risks placed owing to the retirement of so 
many companies. Quite a number have left Philadelphia, some have quit 
business altogether and a number of others found the city too hot for them 
during the past year. If the many rumors now afloat regarding the retire- 
ment at the close of the year of a number of other companies are true, the 
broker will have to hustle lively to get his business placed. ‘Tenant textile 
establishments are at the present time hard to place, many companies declin- 
ing them altogether. Last week there were two risks of this class offered on 
the Street at an advance of 100 per cent onthe tariff rates. This is just 
an indication of what is to follow after the present disastrous year. The gen- 
eral feeling among Philadelphia companies and agents is that rates on all 
classes of risks should and shall be advanced. Q. U. AKER, 


PHILADELPHIA, December 21. 





MACON, GA. 
[From OuR Own CORRESPONDENT. ] 


The general depression of business throughout the country has been felt at 
this point ; agents report December business especially as small, very little 
new. The discharge of 250 employees of the Richmond & Danville Rail_ 
way, which means $12,000 per month less money in circulation in Macon 
trade, will affect the retail merchants seriously, and in turn of course interest 
insurance companies. 

The local board is in full blast again and proceeding as though there had 
been no cessation of, its work. 

Insurance journals, prominently among them THE SPECTATOR, have often 
referred to and written columns against the leaving of adjustments of losses to 
local agents by some companies. There is hardly anything that creates or 
could create as much trouble among agents of a city as that of placing adjust- 
ments into their hands —I say this for the reason that we have just had this 
experience. A loss occurred, several companies wiring agents to make the 
best settlements possible. The loss, or rather the assured’s claim, was settled 
by a small majority, the minority not being consulted until after the settle- 
ment, the minority kicked, causing the cancellation of their policies, the line 
then was placed with the majority agents, those who had willingly acceded to 
the assured’s claim This I say is all wrong, and only makes dissension among 
agents, and companies ought, if a loss does not justify each sending a repre- 
sentative, see that adjustments are made by a committee of adjusters and 
never by local agents. 

The fire department has just received a new chemical engine—Hollaway 
make—it has been named for Alderman Robert H. Smith. 

Charlie Carnes will, on January 1, sever his connection with Duncan & 
Carnes and with Pringle Willingham, under the firm name of Carnes & Wil- 
lingham, begin local business with the St. Paul Fire and Marine and second 
agency of London and Lancashire. 

Frank Oliver has bought the business and good will of Harvey & Son. 

Among those who favored your correspondent this week are Special Agent 
Marlborough of the Tariff Association, Hendrick of Commercial Union and 
Young of St. Paul Fire and Marine. Junius. 

MACON, Ga., December Ig. 
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Dec. 24, 1891.] 
CASUALTY INSURANCE. 


—wW. A. Alexander, the Chicago manager of the Fidelity and Casualty, 
will, as usual, show a handsome increase in his vear’s business, 

—The Southern Mutual Accident Association of Macon, Ga., with W. A. 
Davis, a prominent warehouseman of that place, as president, has reinsured, 

—The Home Mutual Accident Association of Milwaukee, Wis., has been 
incorporated by William C. Swain, W. J. Kershaw and Ernest Bruncken. 

—Dr. F, M. Lowe has been appointed surgeon of the Atlas Accident In- 
surance Company of Boston in place of William K. Knowles, M.D., re- 
signed. 

—Frank Dorsey of Winnipeg will act as superintendent of accident insur- 
ance for Manitoba and British Columbia for the Manufacturers Life Insur- 
ance Company. 

—The National Accident Society of New York city, which now accepts 
preferred risks only, is successfully pushing its new $10,000 policy, which costs 
but $16 per year. 

—lIn the month ending November 2oth the Travelers paid the face value of 
seventeen accident policies amounting tc $69,100. One was for $25,000 and 
another for $20,000. 

" —We took out an accident policy last Monday, and had the good fortune 
to break two of our legs ten minutes afterward, for which we will get $200, 
—Billsvilie Banner. 

—Wnm. M. Bushnell, president of the National Live Stock Insurance Com- 
pany of St. Paul, has resigned, and is succeeded by H. T. Drake. D. D. 
Merrill has been chosen vice president. 

—tTllick & Webber, recently appointed general agents of the American Ac- 
cident of Louisville, Ky., are hustlers of the first type. In a little over a week 
after taking hold their business aggregated over $200,000, 

—A charter has been asked for forthe Peoples Weekly Benefit Society of 
Chattanooga, Tenn, The company intends to do an accident business, pay- 
ing only weekly indemnity, and funeral expenses at death. 

—The Empire Mutual Accident of Atlanta is forging ahead nicely. It is 
now transacting business in the majority of the Southern States and will close 
a very satisfactory year under the able direction of Manager Sibley. 

—The directors of the Southern Accident Company of Knoxville, Tenn., 
finding that they cannot raise the capital stock of the company to the amount 
desired within the allotted time, have regretfully decided to reinsure, although 
the business is in a flourishing condition, with bright prospects for the future. 


—A. J. Thorpe, general agent of the United States Mutual Accident for 
Southern Ohio and part of Kentucky, with headquarters at Cincinnati, O., has 
removed to pleasant offices in the Neave building , which have been attractively 
fitted up. Mr. Thorpe enjoys the reputation of doing the largest accident 
business of any man in his territory. 

—The Denver (Col.) Republican says that Mr. S. H. Hastings has secured 
a contract with the Rock Island Railroad Company, by which the Equitable 
Accident Company of Colorado, of which Mr. Hastings is a director, may do 
business with the employees on all the lines of that road, and have the pre- 
miums collected by the officials thereof. 

—Last March, C. G. Davis of the Columbian National Bank of Boston 
was drowned by the sinking off Gibraltar of the steamer Utopia. He hada 
policy of $5000 in the Mercantile Mutual Accident Association of Boston. 
Since his death his sister, the beneficiary named in the policy, has been unable 
to collect the amount of the policy, the company for technical reasons refusing 
to pay. She has now brought suit in the Massachusetts Supreme Court to 
compel a performance of the contract. 

—President Harrison speaking of railroad accidents, in his annual message 
to congress, says: ‘‘ I have twice before urgently called the attention of con- 
gress to the necessity of legislation for the protection of the lives of railroad 
employees, but nothing has yet been done, During the year ending June 30, 
1890, 369 brakemen were killed, and 7841 maimed while engaged in coupling 
cars. The total number of railroad employees killed during the year was 
2451, and the number injured 22,390. This is a cruel and largely needless 
saerifice. The government is spending nearly $1,000,000 annually to save the 
lives of shipwrecked seamen ; every steam vessel is rigidly inspected and re- 
quired to adopt the most approved safety appliances. All this is good ; but 
how shall we excuse the lack of interest and effort in behalf of this army of 
brave young men, who in our land commerce are being sacrificed every year 
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by the continued use of antiquated and dangerous appliances? A law requir- 
ing of every railroad engaged in inter-state commerce the equipment each year 
of a given per cent of its freight cars with automatic couplers and air brakes 
to be used, would very soon and very greatly reduce the present fearful death 
rate among railroad employes.” 

—The full bench of the Massachusetts supreme court recently heard the case 
of the Employers Liability Assurance Corporation against Insurance Com- 
missioner Merrill. In this case the plaintiff files a petitioninthe nature of an 
appeal from a decision of the Insurance Commissioner, who held that the 
plaintiff could not legally do an employers’ liability business when it had for 
its object the protection of employers from liability on account of injuries to 
persons caused by elevator accidents and injuries caused by careless driving, 
where the persons injured were not in the actual employ of the person in- 
sured. The decision has not yet been rendered. 

—Wnm. M. Ransom of Memphis, Tenn., general agent of the Fidelity and 
Casualty for West Tennessee, Mississippi and Arkansas, has made a handsome 
increase in his business this year and reports the outlook for 1892 very bright. 
Mr. Ransom is pushing all four departments of his company with equal suc- 
cess in each. A recent appointment made by him is E. B, Myers at Hands- 
boro, Miss., as agent for the Mississippi Sound district. Among the promi- 
nent agents in Mr. Ransom’s field besides the above are Moore & Baum at 
Vicksburg, Simon Mayer, Natchez; A. F. Gardner, Yazoo City; J. C, 
Clarke, Greenville ; Horton Roberts, Jackson, Miss., and J. C. Griffith at 
Little Rock, Ark. 

—The St. Paul German Accident Insurance Company since its organiza- 
tion has been quietly pursuing the even tenor of its way, doing a careful and 
conservative business in accident insurance in the Western States, and plate 
glass insurance in the Eastern States, and on the first of January it will com- 
mence the issue of its policies in the employers’ liability department. It has 
a paid up capital of $200,000, and its stockholders contemplate an additional 
$50,000 to its net surplus within the next thirty days. * The company is well 
managed, has hada steady and prosperous growth, and will make a strong 
push for business the coming year. It is safe to assume that this young and 
vigorous Western institution will prove a very lively competitor in the field for 
casualty business. , 


—Justice Learned has granted a writ of certiorari in the case of the People 
of the State of New York on the relation of the St. Paul German Accident 
Insurance Company vs. James F. Pierce, as Superintendent of the Insurance 
Department of the State of New York. The superintendent refused to allow 
the company to transact the business of plate glass insurance in this State, un- 
less $100,000 were deposited for it in the Insurance Department. The com- 
pany claims to have $100,000 on deposit with the State treasurer of Minne- 
sota to protect its patrons. Justice Learned has issued a writ of cer- 
tiorari directed to Mr. Pierce commanding him to return all his proceedings 
in the case to the clerk of Albany county to the end that if error has been 
committed it may be corrected by the supreme court. 








NEWS OF THE WEEK. 


Pays its Claims in Full. 


ComPLAINTS have frequently been made to the effect that the Peoples Mu- 
tual Benefit Society of Elkhart, Ind., did not pay its claims in full, and in a 
recent issue of THE SPECTATOR we stated that compiaints that it was ** scaling 
its claims” had been made to us. O. N. Lumbert, secretary of the Society, 
sends us a copy of a report made by C. H, Smith, Insurance Commissioner of 
Minnesota, after a full examination of the scciety had been made by his 
deputy, Elmer H. Dearth. The following are extracts from the report ‘of 
Mr. Dearth to his chief : 

Hon, H. C. Smith, Insurance Commissioner State of Minnesota. 

Dear Sir :—In accordance with your instructions I have made a thorough 
investigation and examination of the books and records of the Peoples Mutual 
Benefit Society of Elkhart, Ind., for the purpose of obtaining the condition 
and affairs of its business, and its method of transacting business. The exam- 
ination was made as of October 1, 1891. Investigation proves that the charges 
filed, to the effect that the Society resists just and valid claims, are entirely 
groundless, Having thoroughly examined the papers and evidence of a large 
quantity of the claims resisted during the past few years, I failed to discover 
a single instance where a just and lawful claim was resisted or unpaid ; but on 
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the other hand I am satisfied that some claims have been paid that the Society 
were not legally liable for. I find it is financially against the interests of the 
officials to contest a single claim, inasmuch as the entire costs of all contests 
and investigation is paid out of the twenty per cent set aside to defray the ex- 
penses of the management. My examination shows that not a single dollar of the 
mortuary fund has ever been diverted from its legitimate purpose, and in one 
instance the records show that the officers placed over $3000 of tlie mayne 
fund in the mortuary fund, for the payment of death claims. * + 
The large and prosperous business which the Society is transacting speaks in 
high praise of its able and honest management ; and the excellent system of 
keeping its books and records show that they have the interests of the Society 
and its large membership wholly at heart. The thanks of the Department are 
due to Secretary Lumbert and his able corps of assistants, for their courteous 
assistance rendered while investigating the details of the Society’s business, 
during the examination. Respectfully submitted, ELMER H. DEARTH, 
Deputy Insurance Commissioner. 
The Society received in premiums in 1890, $390,399, paid in death benefits 
$309,742, and had on hand December 31, $5806. The fact that persons as- 
sured in the Society do not come into immediate benefit for the full amount 
named in their certificates but are paid lesser amounts, is, no doubt, one 
reason why the Society is accused of scaling its claims. Having printed such 
statement ourselves, we cheerfully give place to the above extracts from the 
report of an official examination of the Society. 





How Wild-Cats Are Organized. 
WE find the following in The Daily Gazette of Charleston, W. Va., 
cember 13: 


of De- 


The Charleston Fire and Marine Insurance Company was incorporated yes- 
terday for the purpose of the transaction within the State of West Virginia, the 
United States of America, its territories and in foreign countries, of the fol- 
lowing business : 

First, To make and write all kinds of insurance of and on all kinds of 
houses, buildings and superstructures and improvements, and to insure the 
same against loss or damage resulting from fire or tornado, hurricane, cyclone 
or storm. 

Second, To make and write all kinds of insurance of and on any steamboat, 
or steamship, or vessel, or other craft in any harbor or port, or while sailing 
on or moving on any ocean, sea, lake, river or other body of water, as well as 
any merchandise, freights or cargo, in any steamboat, steamship, vessel or 
other craft carried or transported. 

Third, To do and perform any and all business in any manner relating to 
any of the above mentioned purposes and objects. 

The capital stock of the company is $500, with the privilege of increasing 
to $100,000, and while the capital necessary to take out the charter was sub- 
scribed in the East, the intention is to have the majority of the stock taken in 
Charleston. Books are now open for subscriptions. 


We are able to supplement this information by the statement that the fol- 
lowing named individuals are the incorporators of this alleged company: H. 
A. Richardson and Lionel J. Noah of Brooklyn, N. Y.; Thomas Stockton 
Browne, New York; Mark Bloomingdale and Harlan McCall, New York 
city. Mr. Richardson was the one who transacted the business of securing 
the charter from the Secretary of State. No one in Charleston is interested 
in the scheme. Doubtless policies bearing the name of the Charleston fire 
and marine insurance companies will soon be floating around in quantities— 
it doesn’t cost much to print them. 





The Accident Association Convention. 


PuRSUANT to the call referred to in THE SPECTATOR of the roth inst., a large 
number of delegates, representing the more important mutual accident associa- 
tions of the country, met at the Prospect House, Niagara Falls, on Friday 
morning last. Henry W. K. Cutter of Chicago, president of the Mutual Ac- 
cident Association of the Northwest, was made temporary chairman, By a 
resolution of the convention the proceedings were made secret, so that it is 
impossible to give a detailed account of what was done. We have, however, 
been able to learn, in a general way, the drift of the meeting. Messrs. Smith 
and Murray, of the United States Mutual Accident Association and members 
of the executive committee of the National Association of Mutual Life and 
Accident Underwriters, were called upon to explain the action of the execu- 
tive committee in not carrying out the expressed or implied wishes of the mem- 
bers of the accident section as laid down at the convention in Minneapolis. 
In the course of an extended speech Mr. Smith contended that neither the 
executive nor the legislative committees of the National Association had any 
desire to thwart the wishes of the accident men, but that they were working 
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solely in the interests of honest legislation for accident insurance and were 
prepared to carry out the wishes of the majority of the members of the acci- 
dent division. Mr. Smith’s speech was followed by the reading of communi- 
cations of the chairman of the legislative committee to various members of the 
accident section, wherein he declined to act according to the instructions 
of that section. A heated discussion followed the reading of these letters and 
many uncomplimentary remarks were indulged in. Further proceedings in- 
cluded the submission of various plans for improving the business and uniting 
the companies for combined work in their interests, the nature of which wil! 
be divulged as subsequent events permit. 

On Friday evening the convention effected a permanent organization under 

the title of the International Association of Accident Underwriters. The 
following officers and committees were elected: President, H. W.K. Cutter, 
Chicago ; vice-president, T. J. Van Auken, Geneva; secretary, W. De M. 
Hooper, Indianapolis ; treasurer, H. N. Kingsbury, Westfield, Mass. Ex- 
ecutive committee: J. A, Wilkins, Indianapolis ; C. H. Bunker, Chicago ; 
B. F. Dyer, Boston; J. I Barnum, New York; H. N. Kingsbury, West- 
field, Mass. Legislative committee: W. K. Bellis, Indianapolis; A. N. 
Lockwood, New York ; Chas. P. Sweigert, Chicago ; Kimball C. Atwood, 
New York ; C. T. Hopper, New York ; T. S. Quincey, Chicago; D. J. Van 
Auken, Jr., Geneva, N. Y. 

The convention then adjourned, to meet again in Buffalo next June, imme- 
diately after the meeting of the National Association, to which association the 
accident men still belong. 

As we have before intimated, the stumbling-block which has caused this 
apparent rupture is in the action of the legislative committee with regard to 
the reserve or emergency fund to be held by accident companies. The com- 
mittee recommends a fund of $2 per member, but the majority of the accident 
men say that $10,000 at the most is sufficient. We may add, however, that 
this same majority are willing to put up the $2 per capita under certain con- 
ditions, 

Wm. Bro. Smith of the United States Mutual Accident Association was 
seen by a representative of THE SPECTATOR and asked to define the position 
of his company as regards the reserve legislation. He said: ‘* This company 
is in favor of honest legislation. If the accident section of the National As- 
sociation say that there is no need of an emergency fund at all, we can recog- 
nize the validity of their argument, but when they say that $5000 for a new 
company and $10,000 for an old company is sufficient their argument is ab- 
surd. By putting up a proper reserve they will place themselves in a proper 
light before the public and give a sense of security to their members.” 

The newly-appointed legislative committee of the accident men have 
already begun work, and expects to accomplish much good in the way of 
accident insurance legislation before the adjournment of the various legisla- 
tures now in session or soon to convene. 











COMPANIES AND AGENTS. 


The Cooper of Dayton. 

W. P. CALLAHAN has been elected president of the Cooper of Dayton, O., in 
place of the late D. E. Mead. Mr. Callahan is a prominent manufacturer 
and one of the wealthiest and most influential men in Dayton. He is well 
and favorably known throughout Ohio and adjoining States, and has been a 
director of the company for a long time. He was a close friend and warm 
admirer of the deceased president, Col. Mead. Mr. Callahan has erected 
several very fine business blocks in Dayton and is now erecting a building on 
the most prominent business corner in the city, which would do credit to any 
of the larger cities of the country. President Callahan will be ably assisted by 
Vice-President C. D. Mead and by Secretary Chas. W. Schenk. Col. Daniel 
E. Mead, the late president of the Cooper, was one of the most prominent 
men in his State. He was president of the company from 1867 up to his 
death. 

The Cooper Insurance Company celebrates its twenty-fifth anniversary on 
January 1, having been organized on January 1, 1867, witha capital of $100,- 
ooo subscribed, and $20,000 paid in. In 1872 the capital was fully paid up. 
The management at organization consisted of D. W. Iddings, president ; J. 
A. Leonard, secretary, and the former, with D. E. Mead, C, Herchelrode, J. 
T. Kenney, D. H. Dryden, H. K. Greble and G. L. Phillips composed the 
first board of directors. In September, 1867, the secretary resigned to be- 
come city clezk, and D. W. Iddings resigned the presidency to accept the 
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secretaryship. D. E, Mead was elected president. In November, 1871, Mr. 
Iddings resigned his office and was succeeded by O I. Gunckel, who remained 
as secretary until December, 1881, when he resigned to go with another com- 
pany. C, W. Schenk, the present secretary, succeeded Mr. Gunckel and has, 
as much as anyone else, made the company the success it is to-day. The pres- 
ent board is made up as follows: W. P. Callahan, L. B. Guncke', C. D. 
Mead, I. Van Ausdal M. Schaefer, Geo. Latin. The assets during the 
quarter of a century of the Cooper's existence have grown to $302,211, while 
the net surplus on a capital of $100,000 is $95,682. The reinsurance reserve 
is $97,366, and all other liabilities $9163 The above figures are as of Janu- 
ary 1 of this year, and have been handsomely increased during the year in 
spite of the fiery fiend. For the past decade a ten per cent dividend has been 
regularly declared. The company is now operating in Ohio, Michigan and 
West Virginia, and has‘as field men J. A. Moore, Plymouth, O., general agent, 
and O. F. Kemmer, Lima, special agent, both of whom are men of experi- 
ence. The former will have been with the company eighteen years January 
1 and is one of the most competent field men in the State. The Cooper has 
done the largest business in Ohio of any Ohio stock fire company for the past 
decade and continues to maintain and strengthen its hold on first place. 

The company came into prominence with Secretary Schenk’s administration 
and its premium income during his incumbency has been from $125.000 to 
$150,000 annually. The Cooper has never passed a dividend and its loss 
ratio from organization has averaged about forty-five per cent. A branch 
office has been opened in Cleveland, with H. F. Canfield in charge, which is 
turning in a satisfactory amount of business both as to quantity and quality. 
The Cooper has its business well in hand and is constantly cultivating the 
field in which it operates, rather than spreading out into unknown territory. 
Its future looks even brighter than its past and, with the prestige it has won, 
is in a position to command a good and paying business. ‘The Cooper’s many 
friends will join us in congratulating it upon the successful completion of a 
quarter of a century of useful existence and wishing for it a continuance and 
increase of the success that good underwriting deserves. 





The Equitable Mutual Life and Endowment Association, Water- 
loo, Ia. 


Tus is one of the organizations with a record of success for ten years, and 
has apparently passed in safety the crucial period., Certificates of insurance 
are issued on either the ten-year term or all-life periods, as preferred, and for 
sums varying from $625 to $5000, and on either the assessment or annual, semi- 
annual or quarterly stated payment plans. Assessments and payments are gvaded 
according to age. The association is purely mutual. Every dollar from all 
sources is strictly accounted for, and sworn reports in detail made to the mem- 
bership and the State. Theexpense feature of the business is limited to $3 
on a $1250, $5 on a $2500, and $8 on a $5000 certificate, and the amount has 
never been used, several thousand dollars having been saved and invested for 
the surrender value fund. ‘ 

The Equitable is in the market for its share of new and increasing business. 
Its plans and rates being very favorable, and therefore easily sold compari- 
tively, and terms to agents liberal, affords energetic solicitors an opportunity 
for a large and profitable income. The association wants a manager for its 
accident department, Also several State and district managers. Geo. W. 
Harbin is secretary. 





MERE MENTION. 


—The Citizens of Cincinnati will probably be ‘‘ next.” 

—The Saunemix Mutual of Livingston county, IIll., has quit. 

—The Marine Insurance Company of St. Louis may reinsure. 

—The National of Hartford has reinsured the Aurora of Cincinnati. 

—The Scottish Union and National has bidden adieu to Dallas, Tex. 

—The National Masonic Aid Association of Westfield, Mass., is a new 
one. 

—Thos. L. Dean, general adjuster for the Hartford Fire at Chicago, is 
dead. 

—E. Schlueter is taking active steps to establish a fire patrol in Brooklyn, 
N. ¥. 

—We have received a copy of the annual report of the Committee on Inspec- 
tions and Improvements to the St. Louis Board of Fire Underwriters, also 
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copies of the eighth annual report of the Philadelphia Fire Underwriters 
Association. 

—The Girard of Philadelphia and the German of Freeport, Ill., have left 
Texas. 

—The Northwestern Life Association has removed to Chicago from Bloom- 
ington, Ill. 

—The Massachusetts Benefit Association has been licensed to do business 
in Canada. 

—Charles C. Smith is a new director in the Firemens Insurance Company 
of Bosten, 

—The Howard Fire of Baltimore has declared a semi-annual dividend of 
four percent. 

—A portion of the Western business of the Security of New Haven will, it 
is said, be reinsured. 


—The Home of New York takes the business of the Prudential of Boston 
from January 1, 1892. 

—The Metropolitan Life has secured the services of Professor Messenger 
in its actuarial department. 

—C. H. Bunker succeeds S. Smith as secretary of the Metropolitan Acci- 
dent Association of Chicago. 

—The Guardian of London will pay a dividend equal to five per cent per 
annum on the Ist of January. 

—Denver business men have appointed a committee to formulate a plan to 
secure lower fire insurance rates. 

—lIowa’s legislature will need watching by insurance men this winter, A 
valued policy law is talked of. 

—The first president of the Illinois Life Insurance Company will probably 
be Judge Blodgett of Chicago. 

—H. N. Williams succeeds the dissolved firm of Cole & Williams, Eastern 
managers of the Oakland Home, 

— The North Pacific Fire Insurance Company of Tacoma, Wash., has bee 
placed in the hands of a receiver. 

—The Phenix of Brooklyn has secured the business of the Denver Fire 
outside of Chicago and Colorado, 

—The Scottish Temperance Life of Glasgow is transacting a life and acci- 
dent business in British Columbia, 

—We extend our thanks to the publishers of Rough Notes fora bound copy 
of Volume XIII of that journal. 

—The Exchange Fire Insurance Company of New York may commence 
active business again next month. 

—The Packers and Provision Dealers Insurance Company of Chicago have 
reinsured in the Norwich Union. 

—C. E. Babcock, the Nebraska State agent of the New York Underwriters 
agency, will retire on April 1, next. 

—The Chicago Guaranty Fund Life has absorbed the business of the Northe 
western Guaranty Life of St. Paul, Minn. 

—Francis T. King of Baltimore, a director in the Peabody and Baltimore 
fire insurance companies, died last week. 

—Charles W. Hatter, president, and James M. Warwick, secretary, are the 
new officers of the Old Town Fire of Baltimore. 

—Commissioner Hollingsworth of Texas has issued a letter to the public 
warning them against assessment endowment concerns. 

—The Equitable Fire and Marine and the Merchants Fire, both of Provi- 
dence, R. I., will retire from Tennessee on the tst prox. 

—We have received the report of the Insurance Commissioners of Vermont 
covering the business of 1890, for which we extend our thanks. 

—C. L. Pitts, an old fire insurance man of Boston, died at Roxbury last 
week, aged 75. He was at one time secretary of the North American. 

—The Capital Fire Insurance Company of Concord, N. H., has purchased 
land in that town on which it will erect a handsome office building, 

—The Lawyers Surety Company, recently organized, will remove from the 
Equitable Building to the Mutual Life Building’on or about January 1. 

—A bill was introduced in the United States Senate last week by the late 
Senator Plumb to establish an insurance bureau in the District of Columbia. 

—We hear that the old New York Bowery will make a handsome increase 
in its net surplus this year. This staunch institution is now fifty-eight years 
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old, and the change in management has brought about the good results it is 
now experiencing. 

—Edward M. Lindsey, secretary of the local board at Nashville, Tenn., is 
to be married this evening (24th) to Miss Clifford Byrn of San Antonio, Tex. 


—The Fire Association and Spring Garden of Philadelphia, with the Read- 
ing, Pa., will join forces on the Pacific coast, with headquarters at San Fran- 
cisco, 

—One of the biggest of the insurance companies in this country is said to 
pay a woman manager $10,000 a year. She is probably a woman of unusual 
policy. 

—Allen E. Crowell, an agent for a Massachusetts endowment concern, has 
been arrested at Port Jervis, N. Y., charged with doing an illegal insurance 
business. 


—Dissatisfaction is manifested with regard to Major Hughes as chief of the 
fire department of Louisville, Ky. It is claimed that he is too old io take 
active charge at fires, 


—Mrs. Theodore Larbig, whose husband was shot last summer in Brooklyn, 
has brought suit for payment of the amount of her husband’s insurance, 
amounting in all to $12,000. 


—The Merchants Fire of Altoona, Pa., and the Dauphin Mutual and 
Farmers and Mechanics Mutual of Harrisburg have been dissolved by action 
of the Dauphin County Court. 


—Deputy Commissioner Dearth of Minnesota has resigned in order to take 
the agency of the Equitable Life for Minnesota and South Dakota. D. C. 
Lightboun will be the new deputy. 


—State Auditor Henderson of Indiana has issued a circular warning the 
people of that State against twenty-nine insurance companies, whose policies 
are being illegally distributed in that State. 

—The Ingleside Almanac for 1892, issued by the United States Life In- 
surance Company, is unusually handsome as regards its illustrations, while its 
reading matter is quite as bright and interesting. 


—Swearingen & Blackford, general insurance agents, and for many years 
agents for the New York Life at Parkersburg, W. Va., have taken the State 
agency for the Mutual Benefit Life of New Jersey. 


—Mortgages to insurance companies recorded in New York county during 
the past week amounted to $195,500, divided as follows: Mutual Life, $130,- 
000; United States Life, $63,000; Washington, $2500, 


—Commissioner Luper of Pennsylvania has called the attention of the At- 
torney-General to two insurance firms in Philadelphia, S. S, Lindsey & Co. 
and Mansfield & Co., who are writing policies in wild-cat companies. 


—The Reading Underwriters Association has elected the following officers: 
President, P. M. Ermentrout; vice-president, J. B. Grissinger; secretary and 
treasurer, John E. Arthur; executive committee, W. N. Coleman; George P. 
Zieber, S. E. Aarons, Lafayette W. Irvin. 


—The Louisiana Life Underwriters Association was recently organized and 
elected the following officers: T. H. Bowles, president ; John G. Aiken, vice- 
president ; W. T. Wheeler, secretary and treasurer ; executive committee, W. 
B. Krumbhaar, chairman, John R, Fell, Henry Mordecai. 


—At the annual meeting of the Montreal Marine Underwriters Association 
the old board was re-elected as follows: President, John Popham ; vice-presi- 
dent, Archibald Nicoll; treasurer, E. L. Bond. Executive committee: J. 
H. Routh, chairman; Wm. B. Evans, C. T. Hart, and ex-officio the 
treasurer. 

—The Attorney-General of Kentucky has sustained the ruling of the In- 
surance Commissioner that insurance companies of other States must make 
the same deposit in Kentucky for the security of their policyholders as is re- 
quired of companies of other States, in the State from which the foreign com- 
panies come, 

—The Supreme Court of Nebraska has affirmed the decision of the Douglass 
County District Court, declaring unconstitutional the law passed by the last 
legislature taxing fire insurance companies a certain per cent on risks accepted. 
The law in effect made insurance companies pay the cost of maintaining mu- 
nicipal fire departments. 

—The receiver « " the Manufacturers Mutual of Grand Rapids reports to 
the Circuit Court that when he assumed his trust the liabilities of the company 
were $55,000, and that an assessment of double that sum, or $110,000, has 
been made, and is now in course of collection. He asks permission to surren- 
der to members their deposit notes upon payment of the assessment upon 
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same, and ‘‘ further that said receiver be permitted, authorized and empowered 
by this court to compromise and settle claims and assessments against mem- 
bers of said company who are residents of States where, by reason of said 
company not having been admitted to do business, assessments may not be 
legally enforced.” A hearing will be had on this petition on the 21st inst. 


—The Atlas Mutual Insurance Company of Boston has organized and 
elected the following officers and directors: John A. Pray, president ; John 
S. Murray, treasurer; Arthur F. Jones, secretary ; directors, Silas Pierce, 
John Shepard, B. F. Dution, John A. Pray, Otis D. Dana, Frank H. Mason, 
John S. Murray, John C. Randall, John Oscar Teele and Clarence H. 
Hayes. 

—T. C. Tipton, who represented the Washington Life and afterwards the 
Equitable Life in East Tennessee, Virginia and West Virginia, was married 
on the 29th ult to Miss Annie K. Walker of Sevierville, Tenn. The newly 
married couple have taken up their residence at Piney, Loudon County, Tenn., 
where we hope they may find every happiness. 

—The deaths of the following centenarians were recorded last week : 
Elizabeth Withington, Dorchester, Mass., aged 100; Rebecca Seth, Elkton, 
Md., aged 104; Peter Jordan, Pittsburgh, Pa., aged 100 ; Andrew Hunter, 
Jefferson county, Pa., aged tor; Mary McNally, Scranton, Pa., aged 100; 
Nancy Britt Kennedy, Augusta, Me., reported to be 118 years old, 

—At the annual meeting of the North American Insurance Company of 
Boston the following board of directors was elected: Silas Pierce, C. H, 
Parker, J. H. Farrar, W. G. Peck, J. C. Howe, Kilby Page, C. E. Morrison, 
B. G. Ackerman, E. E. Partridge, C. E. Macullar. Silas Pierce was re- 
elected president, E. E. Partridge, vice-president and treasurer, and C. E, 
Macullar, secretary. 


—The Life Insurance Clearing Company of St. Paul, Minn., intends to 
issue policies on impaired lives. The officers of this company are Russell R. 
Dorr, president: C, E. Rittenhouse, vice president; W. G. White, secretary, 
and A. C. Anderson, treasurer. The directors are Russell R. Dorr, C. E. 
Rittenhouse, F. W. Anderson, J. G. Pyle, D. D. Merrill, John Ickler and 
William G. White. 


—The Albion (N. Y.) and vicinity, and Medina and vicinity boards of fire 
underwriters have been reorganized and merged into one board called the 
Orleans County Board of Underwriters. The officers are as follows: Presi- 
dent, L. F. Zimmerman ; secretary, F. R. Downs; treasurer, L. S. Freeman; 
executive committee, E. W. Card, W. D. Hoyt, W. D. Kingman; stamp 
clerks, R. Titus Coan, Albion ; P. D. Knight, Medina. 


—Henry T. Ireys, president, J. C. Clark, secretary, and Henry T. Ireys, 
Jr., special agent of the Delta Insurance Company of Greenvflle, Miss., have 
resigned, N. Wilizinski and T. E. Mount now own a majority of the stock. 
The following will be the new officers: President, N. Goldstein ; vice-presi- 
dent, N. Wilizinski; secretary, T. E. Mount. J. C. Clark, the recent secre- 
tary, goes with Harry K. Johnson into business in Greenville. 

—The Journal of the Institute of Actuaries for October, just issued, con- 
tains a paper by Wm. Kent Lemon, F. I. A., ‘‘ Some Notes on Laws Affect- 
ing Policies of Life Assurance ;” ‘‘A Method Frequently Adopted of Treat- 
ing Under Average Lives for Assurance Purposes,” by A. W. Sunderland, M. 
A. F. L.A: * On the Theory of Inverse Probabilities,” by Wm. Matthew 
Makeham, and the returns of the life assurance companies of the United 
Kingdom. Copies of The Journal may be obtained from the office of THE 
SPECTATOR Company; price, $1. 

—We learn from The Insurance Guardian of London of the good work 
done by the fire brigade of Leeds in reducing losses by fire. This is indicated 
in the following tabulation : 








1888, 1889. 1890. 1891. 
| ee | £527,220 £621,910 | £1,034,850 | £1,005 400 
Amount destroyed.......--.. 63.459 49,251 | 44,925 24,454 
Amount saved..........-+.+ 463,761 | 572,659 989,925 980,946 
Number of fires.....-....... | 194 | 209 226 | 266 


AGENCY APPOINTMENTS. 

—Prince & Shandrew, St. Paul, Mina., agents for the Caledonian. 

—Charles Ballance, Peoria, Ill., general agent of National Life of Vermont for 
Central Illinois. 

—R. P. Fahy, Tacoma, Wash., special agent of Firemans Fund for Oregon, 
Washington and Idaho. 

—T. A. Fisher, Omaha, Neb., State agent for Kansas, Colorado, Wyoming and 
New Mexico, also Nebraska after April 1, of the New York Underwriters Agency. 
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Figency Wants. 








EW YORK LIFE INS. CO., DEPARTMENT OF 

Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphis, 

Tenn., will give one or two first class specials ‘“* Top contracts if application is made at once. 
This section is particularly prosperous this season. 





N EXPERIENCED LIFE INSURANCE MAN DE- 
sires to represent some old line company as general agent for Cook County or the 

State of Illinois. Address, XXX, Care SPECTATOR CO., 
161 La Satie Street, Cuicaco. 





HOMAS L. ALFRIEND, 


MANAGER WASHINGTON LIFE INSURANCE COMPANY, 
OF NEW YORK, 
For Department of the Virginias and North Carolina, Richmond, Va. 


Agents wanted at all points in the above territory. Good contracts to men who are 
willing to work, 





ANTED.—SPECIAL, LOCAL AND DISTRICT 
Agents in Georgia, for the old Puaznrx Mutuat Lire, of Hartford, Conn, Most 
attractive forms ever issued. Annual cash paid-up loan values and extended insurance 
written in face policy. Easy to write. Want only pushing men, reference required. 
CHAS. S. ARNALL, General Agent, 


ATLANTA, GEORGIA, 





S. LOWRY, MANAGER THE UNION CENTRAL 


* Life Insurance Co. at Macon, Georgia, for the Department of Central, Southern 


and Eastern Georgia, Central and Southern Alabama, and the State of South Carolina, will 


” 


give a half dozen First-class Special Agents ‘‘ Top Contracts.” Good Territory still open 


for General Agents of ability. 





R H. PLANT, GENERAL AGENT THE NEW YORK 


Life Insurance Company at Macon, Georgia, for the Department of Georgia, 
Florida and East Tennessee. Good Contracts and Good Territory for First-class Specials. 


HE IOWA STATE AGENCY OF THE MUTUAL 
BENEFIT LIFE INSURANCE COMPANY 

desire to contract for a Superintendent of Agencies; also a few good men to occupy 

districts in the State. Correspondence with reliable men solicited. 

STANHOPE FLEMING, State Agent, 


Des Moines, lowa , 


A responsible firm (one of the oldest in the city of St. Louis) desires the agency of 
two good Fire Insurance Companies to take the place of two that are retiring. Can place 








the new companies on a large number of very desirable lines of insurance at once, the 
accrnulation of twenty-three years active business. Firm name, references, and all ad- 
ditional information furnished upon application to 
ST. LOUIS FIRE INSURANCE, 
Care ** THe Spectator,” 
P. O. Box 1117, New York. 





ANTED.—ORGANIZERS FOR A FRATERNAL 
Insurance Order, covering both Life and Accident. 

Twenty Grand Divisions, open for long and paying Contracts for acceptable parties. 
Local organizers wanted in every city and town in the United States and Canada. Plar 
attractive, insurance reliable. 

Address (including personal reference), 


0. CORWIN SABIN, Sir Knight the Recorder, 
1420 New York Avenue, N. W., Washington, D. C. 





 ~ tcaipahasite & MORRISON, ATLANTA, GA. 


Managers the Southeastern Department of the Germania Lire or New York, 


embracing Virginia, Tennessee, Georgia and Alabama. 


Good agents wanted at once. Good contracts and territory given, Address as above. 





ANTED.—GOOD ACTIVE, RESPONSIBLE 


Agents in Iowa, South Dakota and Northern Nebraska, to write Insurance for 
the Old Reliable New York Life Insurance Company. It will be to your interest to learn 
the Commissions paid to Agents before contracting with any other company. To the right 
men who can show good business records, liberal contracts will be granted. Splendid 
territory yet unoccupied. Call upon or address 

GILBERT A. SMITH, Manager, 
Room 16, Peavey Grand, Sioux City, Iowa. 


THE BEST SELLING LIFE INSURANCE CONTRACT 


-——IS THE-—— 


DIVIDEND ENDOWMENT POLICY 


——OF THE=-— 


Home Life Insurance Co. of New York. 


No. 254 BROADWAY. 


CHAS. A. TOWNSEND, President. GEORGE E, IDE, Secretary, 
GEO. H. RIPLEY, Vice-President. WM. A, MARSHALL, Actuary, 








It is from date of issue entirely unrestricted as to residence or travel and 
after two years absolutely indisputable. 


For an agency, apply to 
W. A. NEWELL, General Manager, Western Dept., 
HoME INSURANCE BUILDING, CHICAGO, 





WANTED. 





A competent Field Man for lowa, Kan- 
sas and Nebraska. Address, stating 
age, experience and references, 


THE SYNDICATE INSURANCE COMPANY, 


MINNEAPOLIS, MINN. 


“The Hub” of Plate Glass Insurance. 








LARGEST ASSETS, LARGEST INCOME AND LARGES1 
RESERVE OF ANY PLATE GLASS INSURANCE 


CoMPANY IN THE WORLD. 
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Prominent Hgents and Brokers. 


EHM & VAN DEINSE, INSURANCE AGENTS 


and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 
States. Correspondence solicited. 


T. WOOD, INSURANCE AGENT AND BROKER, 


e 9 Mack Block, Milwaukee, Wisconsin. Ample facilities for placing surplus lines in 
responsible companies. Correspondence solicited. 














M. DOWNING, 


INSURANCE BROKER, 
PLACING SURPLUS LINES EXCLUSIVELY. 
297 BULLITT BUILDING, PHILADELPHIA. 
CORRESPONDENCE SOLICITED WITH RESPONSIBLE AGEN'IS 
EVERYWHERE. 


OBERT SEDGWICK, 
GENERAL INSURANCE AGENT AND BROKER, 


Agent of Liverpool and London and Globe Ins, Co. 


45 WILLIAM STREET, - - - New York. 
MARINE AND FIRE INSURANCE ON YACHTS A SPECIALTY. 





“ P ROHIBITED RISKS.” 


S. S. LENDSEY & CO., 520 Walnut Street, PHiLApELputa. 





MErropo.itan [NsuRANCE AGENCY. 


67 Liberty Street, 


J. M. Lewis, Proprietor. NEW YORK. 


First-Class Insurance Effected with Stock 
Companies, at Current Rates. 


LICENSED BY THE NEW YORK INSURANCE DEPARTMENT, 


Adjustment of Fire Losses on behalf of Insurance Companies Given Personal Attention, 





E. HATCHER & CO., STAUNTON, VA., 
GENERAL INSURANCE AGENTS AND BROKERS, 


PLACING SURPLUS LINES A SPECIALTY, 


Correspondence solicited from first-class insurance companies and local agents. We can 
place any size line in twenty-four hours. 


J K. ELDERKIN, 


FIRE INSURANCE. 
Lines PLACED THROUGHOUT UNITED STATES IN RESPONSIBLE 





COMPANIES, 
CORRESPONDENCE SOLICITED. 
821 SUPERIOR STREET, - - - TOLEDO, OHIO. 








Agent, Central Department, GuARDIAN AssURANCE CompPaANy OF Lonpon, GREEN- 
wicn INsuRANCE Company oF New York, 








CuHarcLes TREDICK. ESTABLISHED 1869. W. C. Bennetr. 
HARLES TREDICK & CO., INSURANCE AGENTS 

and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
placing Surplus lines. 





G. HALL, 
* 150 BROADWAY, . - - NEW YORK. 
SURPLUS LINES A SPECIALTY. 





Cc L. MESHIER, | 


GENERAL AGENT OF THE 
NEW YORK LIFE INSURANCE COMPANY AT LINCOLN, NEB. 
For Southern Nebraska and Northern Kansas. Liberal contracts awarded live men. Come 
to the field that is ripe for the harvest. 





ESTABLISHED 1879. 
aide PLATT & CO., CLEVELAND, OHIO, 
FIRE INSURANCE, 
Lines placed throughout United States in responsible Companies. 
Liberal Commission allowed Agents and Brokers. 
CORRESPONDENCE SOLICITED 





YDNEY ASHBRIDGE, 
GENERAL INSURANCE AGENT AND BROKER, 
No. 32 SouTH HOLLIDAY STREET, OpposiIrE CHAMBER OF COMMERCE, 
BALTIMORE, MD. 


Special attention given to the placing of surplus lines, 





LFRED PAULL, 1160 MAIN STREET, WHEEL- 


ing, W. Va. General Insurance Agent and Broker. General Agent for the Rome 
Insurance Company of Rome, Georgia, and New England Fire Insurance Company of 
Rutland, Vt. All applications for the above companies must be referred to this office. 

Also sole correspondent for Eastern business for the German Insurance Company, Pea- 
body Insurance Company, Franklin Insurance Company, Fire and Marine Insurance Com- 
pany, Jefferson Insurance Company, American Insurance Company and Underwriters 
Insurance Company of Wheeling, West Virginia. 





OHN I. COVINGTON, INSURANCE BROKER, 
4g BROADWAY, - - - - - - NEW YORK. 





E. LOWE, 66 PINE STREET, NEW YORK. 


e Established 1875. Contracts for Sprinkler Equipments. Lowest current rates. 
Correspondence with owners of mill property solicited. 





IRE INSURANCE AGENCY OF 


Penn Mutual Life Building, - Philadelphia, Pa. 





Prominent Agents and Brokers at Chicago. 








B. SMITH, 
° 513 INSURANCE EXCHANGE, CHICAGO, ILL. 
Facilities for placing surplus lines on Saw Mills, Lumber and other desirable risks 
throughout the West and Northwest. 
References :—Globe National Bank, Columbia National Bank and Bradstreets. 





Geo. W. MonTGOMERY. M. L. C, FuNKHOUSER. 
EO. W. MONTGOMERY & CO., INSURANCE 
Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins. Co., Newark ; 
Firemens Ins. Co., Newark; Standard Fire Ins. Co., New York; Fidelity and Casualt: 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. 





W. P. Bioom. 


W P. BLOOM & CO., 


GENERAL INSURANCE AGENTS, 
Room 19, Boarp oF TrRapE BuiLpinc, Co_umsus, Ox10, 


M. W. Buss, Jr. 


Special attention given to placing Surplus lines. 








DOLPH LOEB & SON, INSURANCE AGENCY, 

170 La Salle St., Chicago. Manchester Fire Assurance Co., England ; State Inv. 

and Ins, Co., of Cal.; Orient Fire Ins. Co. of Hartford, Conn.; Aurora Fire Ins, Co., Cin.; 

St. Paul F. and M, Ins. Co., St. Paul; Rochester German Insurance Co,, of Rochester, 

N. Y.; Lloyds Plate Glass Insurance Co., of New York; Peoples Insurance Co., of New 
York ; German Fire Insurance Co., of Pittsburgh. 
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FIRE UNDERWRITER, 
196 La Salle Street, - - - - - - ° - CHICAGO, 





Wm. C. MaciILt. 


AGILL & CHAMBERLIN, 


J. H. CHAMBERLIN. 


4 Successors to Magill, Eastman & Co., 
INSURANCE AGENTS 
S. W. Cor. La Salle and Madison Streets, - - : - - CHICAGO, 





EsTas.isuHep A, D. 186s. 


A. LOWELL & CO., INSURANCE. 


e Room 50, 189 La Salle Street, Chicago, III. 





HOMAS & WM. A. GOODMAN, 
Insurance Agents, 
142 AND 144 LA SALLE STREET, 
CHICAGO, - - - - - - - ILL. 





JAMES A, MILLER. JOHN T. SWEETLAND. P. J. KERWIN, 


TeLePHONE, - - 1926. 

AMES A. MILLER & CO., FIRE INSURANCE 
Successors to Wm. G. McCormick & Co., Office, No. 169 and 171 La Salle Street, 
Chicago. Representing Liverpool and London and Globe Insurance Co., England; 

Union Insurance Company of California ; Western Insurance Co. of Pittsburgh, Pa.; Peoples 
Insurance Co., of Pittsburgh, Pa.; Phenix Insurance Co. of Brooklyn; New Hampshire 
Insurance Co. of Manchester, N. H. 


Ansurance Adjusters. 








J W. LITHGOW, 
e 
ADJUSTER OF FIRE LOSSES FOR THE ASSURED, 


175 La SALLE STREET, CHICAGO, ILL, 





P S. CAMPBELL, 
e 
FIRE INSURANCE ADJUSTER, 
LOUISVILLE, KY 


Room 806, ** THe CommeERcE,” 


Louisville, New Albany and Jeffersonviile, only. 





A W. HART, 
6 
INDEPENDENT ADJUSTER, 


Tyler Building. LOUISVILLE, KY. 





) aioe H. FRANKLIN, 
INDEPENDENT ADJUSTER, 
196 GRAVIER STREET, 


New Orleans, = = = Louisiana. 





GRANGER SMITH. FRANK Barsour. Bavier C. Mittex. Cuas. P. WHITNEY. 


RANGER SMITH, MILLER & CO., INSURANCE 


Agency, 156 and 158 La Salle Street, Otis Block, Chicago. Established 1873. 





ROWN & VATER, FIRE INSURANCE BROKERS, 


504 and 506, The Rookery, Chicago. Reference, Chicago National Bank, 


E O. BROWN, ADJUSTER, TOLEDO, OHIO. 
s FIRE LOSSES FOR INSURANCE COMPANIES ONLY. 
OHIO. MICHIGAN, INDIANA. 


Refer to: Joseph M. Rogers, Manager, Chicago; G. F. Bissell, General Agent, Chicago ; 
J. F. Downing & Co., General Agents, Erie, Pa. 





E. A. SHANKLIN, F. P. Evwes. 
P. ELWES & CO., INSURANCE AGENTS AND 
e Brokers, 6, 8,10 and 12 Pacific avenue, Traders Building, Chicago, Ill. Special 
facilities for placing large lines on all classes of desirable property. 





Parp-upe Capita, $1,000 000.00, PoLicyHOLDERS Surp us, $1,500,000.00. 


H. THACHER, GENERAL AGENT, AMERICAN 
e Casualty Insurance and Security Co., 318-321 Phenix Building, Chicago, Il. 
Employers’ Liability, Public Liability, General Accident, Individual Accident, Automatic 
Sprinkler, Steam Boiler and Elevator Insurance, Fidelity Bonds. 





T. MARSHALL & CO., FIRE INSURANCE, 
e@ 33 and 35 Major Block, No. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 





T. H. Wessrer. E, N, WILey. HOLGER vE Roope, C. P. Jennincs. 


EBSTER, WILEY & DE ROODE, SUCCESSORS 

to S. M. Moore & Co., 168 and 170 La Salle Street, Chicago. Lion Fire Insurance 

Co., London, Eng.; Providence-Washington Insurance Co., Providence, R. I.; Commerce 
Insur-nce Co. of Albany, N. Y. 








— THE — 


Metropolitan Plate Glass 


| I P. HITCHCOCK, AKRON, O. 
. 
INDEPENDENT ADJUSTER 
for companies only, and local underwriter. For list of companies represented see agents 


list in Year Book. 
CORRESPONDENCE SOLICITED, 








STATEMENT OF THE 


YTHEVILLE INS. » BANKING CO. 


WYTHEVILLE, VA. 





Ist JULY, 1891, ASSETS. 

Sadly 08 Ue Gain cc ccc cccsccccccoscccces cases cocccerscesess coscoweceseases $16,979.20 
RON GEURES TROTNIIED ow 000s ccccce cccces cosces cocccc cccesee Heit oor seemesimees 25,226.40 
is wine andy) Liaise dedesenebsenhede eit dgmeete 18,920.51 
Re POOR CEN GUN ccn ction cewrvebaccese ces cunsencncseccescnesentes 30,570.00 
Rs cae ddulidetbnhe senses. aetesinitine SONS GTS ~NSSEERSS UOCEOSS SERENE 4,500.00 
PUN, CREe cocccnseteoss ete: cevcccensees cocces cosess oGueve cusses aceswnused 1,(R6.50 
BRO TOE. CII concen cccncn wen coce sever coceeccecene cecces svesce sevscscoces 7,426.50 
Accounts and Gills receivable. ........2002cc002cc cocccn ccs cccens ccccccccscesces 17,767.60 

$122,416.71 

LIABILITIES. 

Wand Wentttecnccce coccccccccccces coccseewecseeseseocessoce a en $3,000.00 
ReINSUSANCE FESETVE, 2.22. occcccccccccc cose scores coccseccccccseccccccscccccceces 18,264.20 


H. G. WADLEY, President J. H. HEUSER, Secretary. 





INSURANCE COMPANY 


Or NEW YORK. 


CHARTERED 1874. 


The Oldest New York Company in its Line, and 
the one Having the Largest Net Surplus, 
January 1, 1891. 

Assets, - - - - $350,084 
Capital and Net Surplus, 220,500 
HENRY Hanreav..... socsnnel President. 


Daniet D. Wuitney..-.. Vice-President. 
EvGcene H. Winstow........-Secretary 





Joun P. CampsBett, Gen. Agt., 
No. 162 La Salle Street, Chicago. 








CAPITAL, - - $100,000.00, 


ANDUSKY INSURANCE COMPANY, 


MANAGER’sS OFFICE, TOLEDO, O. 


JOHN AMES, Jr., Pres. J.C, BONNER, Treas. F, K. HOGUE, Sec, and Man. 
Agents wanted for Ohio. Correspondence solicited. 
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THE HANDY HELPER, 
THE LIFE AGENTS’ RECORD-BOOK FOR INTERVIEWS AND APPOINTMENTS. 
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Repucep Fac SIMILeE oF Pace. / 

THE HANDY HELPER affords a systematic method of registering the details of the interviews of the agent with desired policyholders, and for 
recording future appointments. The life agent, to be successful, must be systematic in his work, and the assistance of this :ecord-book will tend to 
strengthen and encourage him in his daily work. THE HANDY HELPER was designed by a successful field worker, and is acknowledged by every 
general agent who has seen it, to be the most practical aid to agents in respect of record keeping yet furnished. 

THE HANDY HELPER contains fifty double pages, carefully ruled, each double page containing 18 columns with printed headings, and the book 
is carefully indexed at the end of the leaves. A reduced fac simile of the columns is given herewith. In the front of the work is a condensed diary, or index, 
for every day in the year. THE HANDY HELPER is attractively and substantially bound in flexible leather, and is carried easily in the pocket. 

The following prominent managers and general agents are included among those who have written strong endorsements of THE HANDY 
HELPER: 

‘*T should think THE HANDY HELPER would be a very valuable thing for an agent who designs to make a systematic canvass—and no other plan will 
bring success.”—J. C. WEBSTER, Vice-President, The Atna Life Insurance Company. 

‘It is obvious that an agent would fird it greatly to his advantage to have with him a record of his interviews with prospective applicants.” —J. D. E. 
JONEs, Superintendent of Agents, The State Mutual Life. 

“It certainly commends itself as convenient and helpful to an agent.”—A. W. KIMBALL, Superintendent of Agents, The Northwestern Mutual Life. 

Favorable letters have also been received from H, C, LiIpPINcoTT, Superintendent of Agencies, The Penn Mutual Life; J. D. Cuurcn, of Charlotte, 
N. C., General Agent, The New York Life; Roz & Lyon, of Louisville, Ky., Managers, the Equitable Life; J. E. Jacoss, of Baltimore, Md., General 
Agent, The New York Life; H. P. GopDARD, of Baltimore, State Agent, The Mutual Benefit Life, and many others. 


PRICH PER COry, ia - “ = $1.00. 


A discount will be allowed on orders for 100 copies or more. Address 


THE SPECTATOR COMPANY, 


Chicago Office, 161 La Salle Street. 14 Cortlandt Street, New York. 


Important -Publications for Valuers of Interest Bearing Securities, Accountants, Actuaries and Others. 











Car Trust, Building Loan Association and Installment Plan Monthly Tables. 





Bond Values According to the Life Insurance Law of Massachusetts. 





How to Value Bonds. 


THE SPECTATOR COMPANY has undertaken the publication of the above standard works, by HORATIO J. CROAD, which have already received 
the favorable endorsement of insurance companies, bankers, merchants, railroad officials, lawyers, investors and accountants, 

H. J. CROAD was an expert actuary and professional accountant, having been employed as such by the British and United States governments and 
by verious private corporations. These works of Mr. CROAD have become standard authorities and should be, if they are not already, a part of the 
necessary office equipment of all persons having to deal with the various classes of interest bearing securities, and with monetary computations of a 
technical nature. 

Depreciation, Appreciation, Discount, Interest and Annuity Tables. | Bond Values According to the Life Insurance Law of Massachusetts. 


Showing the values of bonds as 4 per cent annual investments. The law of the 


These tables were prepared by Mr. Croap for the use of merchants, managers of 
corporations, accountants and others, who are called upon to value assets, crediting and 
debiting such appreciation or depreciation in the value of property as experience may 
prove necessary to arrive at a true state of the affairs of the concern in question. No 
such tables have hitherto been published in this country. They were compiled by Mr. 
Croap at the suggestion of an eminent firm of English accountants. 


Price, - - - - $5.00 per copy. 


Car Trust, Building Loan Association and Installment Plan 
Monthly Tables. 


These monthly tables are especially adapted to car trusts, building loan associations 
and installment plan payments. Every calculation has been carried out from 17 to 25 
places of decienela, checked by logarithms, proved by the usual algebraic formule and 
then twice revised by the author and his assistants, so that there could be no doubt as 
to their accuracy. No similar work has ever been published in this country. The work 
shows the monthly payments required to be made by a borrower for any period up to 12 
years to repay the principal so borrowed, with interest thereon at the rate per cent agreed 
upon, ranging from 4 to ¢ per cent. Interest is compounded monthly at 4, 4%, 5, 5%, 
6 and 7 per cent per annum, 

Bound in leather, suitable for the pocket. 


Price, - ~ - $5.00 per copy. 


CHICAGO OFFICE, 161 LA SALLE STREET. 


State of Massachusetts requires the valuations of securities at 4 per cent by all corpora- 
tions which by statute are required to report to their several State departments. The 
statute compelling this requirement is known as the Life Insurance Law of Massachu- 
setts. The above tables are based upon that law and were prepared by Mr. Croap to 
meet the requirements of all corporations, including insurance companies, banks and other 
financial corporations, and thus serving the purpose of insurance managers, bankers and 
brokers. 

Price, ~ ~ ~ $7.50 per copy. 


How to Value Bonds. 


The name of this work fully explains its purpose. This publication was sugge 
by the fact that there have been so many doubts and so much mystery as to the 1 
of valuing bonds mathematically, and ascertaining the net investment results d 
from paying a certain price for a bond of a particular denomination in order to re 
either a higher or lower rate of interest on the investment than the bond calls f 
This work was compiled according to the method adopted by the United States Treasury 
Department, Price and others, with tables by which any bond running from one-half 
year to 50 years (interest payable wath patent: can be valued so as to realize th 
lowing rates of interest: 1, 1%, 1%, 1%, 2, 2%, 2%, 2%, 3, 3} 5, 3%, 4, 4%, 
44, 5, 5%, 5%, 54%, 6, 6%, 6%, 6%, 7, 7%. 8, 8%, 9 and 10 per cer 
these tables can also be determined the semi-annual amounts required to pay c: 
building loan and installment plan indebtedness. 
tions is fully explained. 


Price, - - - $7.50 per copy. 


Address, THE SPECTATOR COMPANY, {4 Cortlandt St., New York. 
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Walworth Automatic Link Sprinkler 


FOR EXTINGUISHING FIRES, 
Patented October, 1883 ; August, 1885 ; May, 1887 





After the introduction of the Walworth Link 
Sprinkler into over one thousand establishments, 
we have no hesitation in stating that the Sprinkler 
of the future must have embodied in its construc- 
tion, the elements of the Link Sprinkler, viz.: It 
must be possible to open and clean each Sprinkler 
at will, to determine the condition of the seat, water, 
etc., to inspect or clean the working parts, and to 
apply as often as necessary new fusible links. 


WALWORTH MANUFACTURING CO., 


Nos. 14 to 20 OLIVER ST., - BOSTON, MASS. 


—THE— 


Employers’ Liability Assurance Corp’n, 
Sola auel anaes ene aeiti 


DEPOSITED IN UNITED STATES, $845,000.00, 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents, 


Employers with pay mlls of $ 103,000,000. 00 already covered in the 
United States. Also insures Owners of Buildings for a nominal 
Premium against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





ENDICOTT & MACOMBER, -_ - 
Managers for the United States. 


Boston, Mass. 





EDMUND DWIGHT, Jr., Gen’! Agent for New York, 


51 CEDAR STREET, NEW YorRK. 





THE GRINNELL 
Automatic Sprinkler 


BotH WET AND Dry SYSTEMS. 


After nine years’ extensive use the GRINNELL is known and 
acknowledged to be the only absolutely water- 
tight and reliable Sprinkler. 


For INFORMATION AND PRoposALs, APPLY TO 


Providence Steam and Gas Pipe Company 


PROVIDENCE, R. I, 
CHICAGO OFFICE, 115 Monroe St. 





BosToN OFFICE, 173 Devonshire St. 


Automatic Fire Alarm and Extinguisher Co, (Limited), 


413 Broadway, New York, Philadelphia Office, 49 South Fourth St 
deat ati 64 Fifth Avenue, 


The Southern Accident Co. 


OF KNOXVILLE, TENNESSEE. 


STOCK COMPANY. 


():: of the Strongest in America. 








NE of the Most Equitable in America, 
NE of the Most Liberal in America. 
NE of the Promptest in payment of Claims. 


OFFICERS. 
President, PETER STAUB, Vice-President, JEROME TEMPLETON 
Treasurer, J. P. McMULLEN, Sec’y and Gen’l Manager, J. S. ROBBINS 


THE EXECUTIVE AND FINANCE COMMITTEE: 








James Van Deventer, W. W. Wooprurr, C. i Love, 
Grorce P, McTeEr, H. C, Bonpurant. 
D1recTors : 
Peter Staub, Wm. P. Washburn, erome Templeton, Frank A. R. Scott, 
Alex. McMillan, F. L. i . T. Johnson, J. P. McMullen, 
W. H. Simmonds, J. S. Robbins, 


The Company is composed a the following well-known capitalists and business men 
of Knoxville, Tennessee: 
foow Staub, Wm. P. Washburn, ium Templeton, Frank L. Fisher, 
Ww. W. Woodruff, Jacob L, Thomas, . B. Branner, F. A. R. Scott, 


Wm. Baxter, Smith & Bondurant, J. Van Deventer T. L. Van a 
ohn Shea, J. F. Crumbley, eo. P. McTeer, A. P. White, 

. R. Love, Alex, McMillan, $e MG Bond’ W. H. Sumende, 
J. % 2 Johnson, J. S. Robbins, Dr. S. B. Boyd. 





LIBERAL TERMS GIVEN TO ACTIVE, RELIABLE AGENTS, 





Comptograph 

Lists scattered 
items, checks bills, 
etc., in typewriter 
form, simultaneous- 
ly adding and print- 
ing the footings be- 
neath the list. Com- 
bines clearness of 
work with great ra- 
pidity and absolute 
accuracy. 

Worth its weight 
in gold to any insur- 
ance company. 

” SEND FOR CIRCULAR. 





FELT & TARRANT MFG. CO 
56 ILLINOIS STREET, CHICAGO. 





Active, Pushing, Experienced 


AGENTS WANTED! 


Exceptional inducements offered to sueh, to work the 


RENEWABLE EQUATED TERM PLAN 


——OF THE" 


CITIZENS 


Mutual Life Insurance Association, 
4145 BROADWAY, NEW YORK. 


Good Agents will secure Large Profits and Quick Returns. 





Plain contracts, with liberal conditions, by a system which is sound and 
worthy of the fullest confidence. 

The cost is limited to an amount adequate for the payment of death claims 
and a moderate charge for expenses, without unnecessary burdensome loading 
for legal reserves, resulting in safe insurance at about one-half the amount 
charged by old line level premium companies, 
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mOVER 100 Insurance Agents who heretofore sent 


all their accident business to other companies have, since the 
introduction of the NEW COMBINATION POLICIES, sent 
their business exclusively to the PREFERRED MUTUAL. 


OVER 100 Insurance Agents wo, heretofore, did 


a general insurance business, that is, life, fire, accident, etc., 
now write these New Policies exclusively. 


These are the Policies of which the INSURANCE AGENT said: 
‘* LARGE as has been its success, under the new arrangement, the 

‘* PREFERRED will doubtless make more rapid strides than ever.” 

These are the Policies which the INSURANCE GUARDIAN of 
London, England, urged the English Companies to copy, 
assuring them that the first to do so would take the lead in the 
accident business for a long time to come. 

For full information concerning them, with terms to agents, 
write to 


Preferred Mutual Accident Association of N. Y. 


KIMBALL C. ATWOOD, Secretary, 
257 Broadway, New York City. 





THE MUTUAL LIFE 


INSURANCE CO. OF NEW YORK. 


RICHARD A. McCURDY, PresipEnt. 


The Largest, Best and Most Popular Life Insurance Company 
in the World. 

$147,154,961.20 

160,985 ,985.58 

34,978,778.69 


Assets January Ist, 1891, . 2 - 
New Business in 18go, a : ‘ és = 


Annual Income, - - ‘ ‘ a . 


PURELY MUTUAL. NO STOCKHOLDERS. 


No Other Company has Shown Results so Profitable and 
Gratifying to Policy-Holders 
ITS POLICIES ARE THE MOST LIBERAL AND 


DESIRABLE ISSUED. 


It has Paid Policy-Holders since Organization, 


$304,655,148.25. 


The Twenty Year Distribution Policy issued by The Mutual Life 
Insurance Company is a Model Contract. 


THE COMPANY’S POLICIES ARE NOW HELD BY 206,055 MEMBERS. 





—The Leading Industrial Insurance Company of America,—— 





CANNMNASSERS WANTED 


IN ALL THE PRINCIPAL CITIES OF THE 


New England, Middle and Western States 


——BY THE—— 


METROPOLITAN 


LIFE INSURANCE COMPANY OF NEW YORK, 


FOR ITS PLAN OF 


INDUSTRIAL INSURANCE. 


This plan embraces all the members of a family, male and female, between 

ages I and Ys Premiums from 5 to 60 cents per week. Claims paid immediately 

t death. Dues collected weekly from the homes of members. Benefits range from 
14 to $1000 and upwards. 





Further information will be furnished upon application to the Company’s 
Superintendents in any of the principal cities, or to the Home office in New York. 


JOHN R. HEGEMAN, President 
HAtey Fisker, Vice-President. Stewart L. Wooprorp, Counsel 
GrorGcE H, Gaston, Secretary. 









E. R. BARBER, President. O. C. MERRIMAN, Vice-President. 
C. McC. REEVE, Treasurer. 





FIFTY-SECOND SEMI-ANNUAL STATEMENT 


—=—0F THE 


Millers and Manufacturers Insurance Co. 


MINNEAPOLIS, MINN. 
July 1, 1891. 





ASSETS. 


First National Bank Stock, par value, $5000; market value... ---- 
Nicollet National Bank Stock, par value, $600; market value.... 
State Kank Stock, par value, $2000; market value..............-- 
ee EO See eee péivieh ni duaied eanteahaiids 
Is IIE SID on ccencengqesccecensncwsusesssvace 
ns Cs ee SINE. 0. on ciowncsivawissabecesesuenss 
Time Loans (Stock and Bonds) 
Se SED Cr ee Hs occ ctecacnsdnvcsesccsccntcewes ome 
Se al une “al 
Cash in Treasur “ee 
Cash in First National Bank 
ES eee ee eee. Jeavnnuniewace 

I in prac esionmnmniiosbenb einenni vielen avin 

PE CUES C0 CNONION,. o caccncscanonan: nnessnasscotusshs 1 


& Sone ot 


Be .gassssseees 
suseskasessessss 






ee 








I nn cp nass- sdenvemmeeneaseinemiopdnwnin 744. 
ON ote iacial ial als ein am Geaians geaieadunenminiouies 975. 
$180,527.98 
Contingent Fund and Policy Obligations...............----..-.---- 248,708.93 
EE isledins cup eimiiesiiaunamnidbntddaanéied $429,236.86 
LIABILITIES. 
Reinsurance Reserve, 50 per cent...... .....---..0-cccne 20+ cenene $50,417.50 
Losses Adjusted, not due.. ae 792.60 
Losses Unadjusted....-..... 5,800.00 
Contested Losses ......... 9,991.29 
ide cnrtia tendon cosedecertsinkedeves séenseneneeton 18,000.00 
$ 79,501.89 
Surplus to Policyholders....-.....--+« ihildintibadinn: namiieaumimed $349,735.47 
Dividends ly since organization 977.19 
Losses paid since organisation ....00--.ccccccceccccscccecnecssces 095.36 
Respectfully Yours. 
" C. B, SHOVE, 
F, S, DANFORTH, Secretary. 


Asst, Sec, 


























Dec. 3, 1891.| 
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“MANY A MICKLE MAKES A MUCKLE.” 





A Large Commission is a Yery Good Thing—when you get it. 


Five thousand insurance for a premium of one hundred dollars is more 
easily written than two thousand for the same premium, and it suits everybody 
better—except the company. 

An agent’s compensation is determined by his ability to sell and deliver 
goods and not by the percentage of his commissions, 

Before renewing an unsatisfactory and unprofitable connection it will re- 
ward you to examine the plans of the 


COMMERCIAL ALLIANCE 


-Life Insurance Company, 


a regular ‘‘Old-line” Company, organized under and complying with the 
laws relating to regular companies. 


No Assessments. No Uncertainties. 


You will find these plans better adapted to your requirements than any other, 
They do not need to be m srepresented to render them attractive. It will 
ease your mental and moral strain to offer a plain concise contract, so much 
insurance for about half the usual premium, a contract in black and white that 


explains itself, nonforfeiting, unconditional, indisputable, incontestable, 








For information as to terms and territory, address 


WILLIAM MILLER, Director of Agencies, 


Commercial Alliance Life Insurance Co, 
Home Office, 45 Broadway, New York City. 


ACTIVE AGENTS WANTED. 


SPLENDID INSTITUTION. HIGHLY POPULAR 
EASY TO WORK. * 


Members Everywhere to Heip Agents Get More. 


LIBERAL TERMS TO COMPETENT MEN, 


NORTHWESTERN MASONIC AID ASSOCIARYN 


HOME INSURANCE BUILDING, CHICAGO, ILL, 


DANIEL J. AVERY, President. JAS. A. STODDARD, Secretary. 


Claims Paid $7,700,000. 
Certificates in Force 55,000. Insurance in Force $150,000,000. 


ITS ADVANTAGES: 
IT IS THE LARGEST AND STRONGEST. IT GIVES MEMBERS SECOND 
NOTICE BEFORE LAPSING. IT IS THE CHEAPEST AND BEST. 
IT CHARGES NO ANNUAL DUES. 





It has Paid More Money to Widows and Orphans of Masons than 
any other Corporation in the World. 





Live, energetic solicitors who are seeking permanent and profitable employment can 


hear of something to their advantage by addressing 
J. A. STODDARD, Secretary, 


ILOME INSURANCE BUILDING, CHICAGO, ILL. 








15th YBHAR. 


COVENANT MUTUAL BENEFIT ASS'N 
















GALESBURG, ILLINOIS. 

Paid Policyholders.......sesecceccsccscscccevccce eeeeeeeees $5,000,000 
Ree De GIRO ico acasds 6cdaveserssstensesausedesaene + 90,000,000 
CN NN ois paccdccnndsweids oie een ddewbeteeierepeense 600,000 
Net gain in Cash Assets, 1890, OVET.....2.-. ceeeeeeeseseeees 150,000 

Mortality Ratio, 1890, 8,86 per 1000. Policies incontestable. Conditions 
liberal. Pay one-half the policy in event of total disability. Definite 
amounts Fixed premiums. All claims paid in advance of mortuary call. 


Rates less than half those charged on Level Premium Plan. Larger, stronger 


and better than ever. 
Good solicitors, either.as Special or District Agents or Managers of terri- 
tory, can always secure favorable and profitable contracts. 


A. W. BERGGREN, President. 















The Eleven Years of Active Experience 


=—_—pY THE 


Bankers Life Association 
OF DES MOINES, IOWA, 


Show important practical and successful innovations in the business of Life Insurance, 
under a method devised from the standpoint of a Country Banker whose life-study has 
been to formulate the best methods of doing all things for the highest credit of his Bank 
and for the greatest safety to his customers. 


STATEMENT SHOWING THE INCREASE OF BUSINESS IN THE ASSOCIATION FROM JULY 1, 
1879, TO DECEMBER 31, 1890. 





Guarantee and 
Surplus Fund, 


Certificates 
Issued. 


$6,829.50 








246 9,228.32 

“ 623 | 24,801.89 

* 1,584 59,321.89 

“ 3,648 125,529.44 

“ 5,100 178,726.45 

“ 7,041 249,605.41 

“ 8,822 } 308,406.11 

Dec. 9,911 348,347.23 

‘ 12,630 444,780.47 

“ 15,253 547,172.11 

“ 18,795 684,211.99 

Condition January 1, 1891. 
Guarantee Fund (security for payment of losses). ....--.-----.--.-------------- $539,268.00 
Benefit Fund (cash on hand for payment of losses)... ----.---.---------------- 15,919 95 
Contingent Fund (cash on hand for payment of expenses) ....-.....-.----------- 26,111.67 
Surplus Fund (for protection against increased cost).....----------------------- 144,943.99 
Total Assets (of which $483,635 is pledged with State Department)-.-.......-.. $726,243.61 
Matured Liabilities NONE. 

4% per cent Reserve ......-- 2-2 -- 2+ enw nn o-oo ee nnn eee enn e ce ee nee e ence ee cene $78,746.26 
Surplus to secure Policyholders.......--------------------+-------+------++-0- 647 497.35 


SOLICITORS WANTED. APPLY TO HOME OFFICE. 
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A DEATH RATE SO LOW AS PROBABLY TO BE UNPRECEDENTED 
IN THE HISTORY OF LIFE UNDERWRITING. 


The Provident Lite 


AND 


TRUST COMPANY, 
OF PHILADELPHIA. 





$18,558,124.44 
2,457,450.83 


79,000,000,00 


ASSETS, JANUARY 1, 1891 
SURPLUS 
INSURANCE IN FORCE 





In form of Policy ; prompt settlement of death losses ; equitable dealing 
with policyholders ; in strength of organization, and in everything which con- 
tributes to the security and cheapness of life insurance, this company stands 
unrivaled. 





INCORPORATED IN 1865. 


GERMAN 
Mimeaah 
INSURANCE COMPANY, 


FREEPORT, ILL. 





Cash Capital 
Liabilities 
Net Surplus 


Assets, January 1, 1891 


Cc. O. COLLMAN, President. 
D. B. SCHULTE, Treasurer. 


$200,000.00 
1,807,282.50 

536,714.41 
2,543,996.91 


HENRY BAIER, Vice-President. 
WM. TREMBOR, Secretary. 


J. M. HILTON, Assistant Secretary. 





New Enoland Mutual Accident Association 


OF BOSTON, 


Weekly Indemnity 
as provided by 
the Ordinary 
Policy. 


Right to recover, 
LIMITED TO THE PERIOD 
OF TIME DURING WHICH 
THE INSURED IS WHOLLY 

| nell 

DISABLED FROM PER- 

FORMING ANY AND EVERY 

—a i cemeiaaniell 

KIND OF BUSINESS PER- 

TAINING TO HIS OCCUPA- 
TION. 


MASS. 


Weekly Indemnity 
as provided by 
the ‘IDEAL ” 
POLICY original 
with the “NEW 
ENGLAND.” 


Right to recover in- 
demnity for actual loss 
of time necessarily sus- 
tained, whether dis- 
ability be TOTAL or 
PARTIAL. 


The “Ideal” Policy sells itself. The most liberal terms are 
granted to reliable Agents who will permanently identify them- 
selves with the Association. 


BENJ. F. DYER, 


Sec’y and Gen’! Manager. 





THE MUTUAL BENEFIT 


LIFE INSURANCE COMPANY, 
NEWARK, N. J. 





AMZI DODD, = = President. 





ASSETS (Market Values) Jan. 1, 1891 $46,997,422.34 
LIABILITIES, N. Y. and Mass. Standard 43,566,147.74 
SURPLUS 3,431,274.69 
SURPLUS, by former N. Y. Standard (Am. Ex. 4% per 

Cont. RASEIG). 0 cccvscccese FR a yn OP eer ee i 5,932,822.69 


POLICIES ABSOLUTELY NON-FORFEITABLE AFTER SECOND YEAR. 


IN CASE OF LAPSE the policy is CONTINUED IN FORCE as long as its value will 
pay for; or, if preferred, a paid-up policy for its full value is issued in exchange. 

After the second year, policies are INCONTESTABLE, except as against inten- 
tional fraud, AND ALL RESTRICTIONS AS TO RESIDENCE, TRAVEL OR OCCUPA- 
TION ARE REMOVED. 

CASH LOANS are made to the extent of 50 per cent of the reserve value, where 
valid assignments of the policies can be made as collateral security. 

LOssEs paid immediately upon completion and approval of proofs. 











The Bankers and I[raders 
ACCIDENT ASSOCIATION, 


155 and 157 Broadway, N. Y. City 


INSURES ONLY PREFERRED RISKS 


Clean and Liberal Policies without Technicalities. 
Ample Resources. No Unpaid Claims. 


A FEW LIVE AGENT'S OF EXPERIENCE AND ABILITY, 
CAN MAKE LIBERAL CONTRACTS. 


Appress JOS. W. ABBOTT, Secretary, 


155 and 157 BROADWAY, N.Y. CITY. 





Kquitable- Endowment Association. 


INDUSTRIAL INSURANCE. 


Principal Office: Washington, D. C. 


President, HORACE S. CUMMINGs. Secretary, ALLEN C. CLARK. 


Vice-President, JOHN S. SWORMSTEDT. Attorney, Wm. F. MATTINGLY. 
y 


ACTIVE AGENTS 


WILL RECEIVE LIBERAL COMPENSATION, USEFUL SERVICE WILL 
SECURE PROMOTION, 


Applications, with references, should be addressed to 


Ww. A. BENNETT, Gen’l Sup’t, 605 F Street, N.W.,Washington, D.C. 
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FIFTY-SEVENTH ANNUAL STATEMENT OF THE 


BRITISH AMERICA ASSURANCE 60. 


TORONTC, CANADA, 
December 31, 1890. UNITED STATES BRANCH. 


The Assets of the Company held in the United States are as follows : 


Lar Value. Market Value, 
Cash in Bank $51,011.08 
Cash in Agents’ hands 92,546.63 
United States bonds, 4 per cent 341,000.00 
United States bonds, 6 per cent 85,100.00 
Ohio State bonds, 3 per cent 101,000.00 
Georgia State bonds, 4% per cent 25,000.00 26,250.00 
Cor On a Onne RONEN, 6 OT GIR. oo 5 ccccccsscccssecasecceotiocs .. 50,125.00 51, 127. 45 
City of Richmond bonds, 4 per cent 25,000.00 25,000.00 
Chicago and Northwestern Railway stock, 6 per cent 10, ‘000, 00 10. 500.00 
Chicago and Northwestern Railway b onds 5 per cent 20,000.00 21 "200. 00 
Burlington, Cedar Rapids and N. Railway bonds, 5 per cent 10,000.00 9.600 00 
Chicago, Burlington and Quincy Railway bonds, 5 per cent 33,000.00 32,670.00 
N. Y. and West Shore Railway Ist mortgage bonds, 4 per cent.._- 





$275,000.00 
30,000.00 
100,000.00 


50,000.00 50. 000. 4 
Interest due on U, S. bonds and railway stocks ; 7,212.50 


TOTAL ASSETS $854, 217.61 


Losses adjusted and not due 

Losses unadjusted - 

Commissions and Return Premiums due ‘Agents. 
Reserve for reinsurance 


EA, BEI. c00 cnccewvessesavceses airs weer 984.24 
gg 7 A eee --$402,233.37 


JOHN MORISON, Governor. JOHN LEYS, Deputy Governor. 





Agricultural Insurance 60., 


WATERTOWN, N. Y. 
=nt, January Ist, 1891. 


$500,000.00 
2,226,598.86 


Stateme 


Capital 

Net Assets (to protect Policyholders) 
Net Surplus to Policyholders............. 854,181.09 
Net Surplus to Stockholders 354,181.09 


STRONGEST AND LARGEST COMPANY doing an exclusive 
Dwelling Business in the United States. 
This Company Issues Fire and Lightning and Tornado Policies, 
DEPARTMENTS: 

C, Patterson & Son, 71 Wall street, New York, general agents for Eastern 
New York, Eastern Pennsylvania, Connecticut, New Jersey; D. A. Clark, 
Baltimore, Md., general agent for Southern Pennsylvania, Maryland, West 
Virginia, Deiaware and the District of Columbia; Geo. D. Pleasants & Son, 
Richmond, Va., State agents for Virginia; A. H. Darrow, Chicago, IIl., 
general agent for Illinois, Michigan, Indiana, Iowa, Kansas, Nebraska, Colo- 
rado, Missouri, Wisconsin and Minnesota; J. R. Hawthorne, Cleveland, O 
general agent for Ohio and Kentucky ; Hutchinson & Mann, San Francisco, 
Cal., general agents for California, Washington Territory, Utah and Mon- 
tana; J. Flynn, Toronto, chief agent for Western Canada; Dewey & Brock- 
man, Brockville, general agents for Eastern Canada. 


ESTABLISHED 1782. 


Phoenix Assurance Co. 


OF LONDON. 


FIRE INSURANCE ONLY. 


LOSSES PAID, OVER $65,000,000 


HEAD OFFICE FOR THE UNITED STATES: 


No. 67 WALL STREET, NEW YORK CITY. 


A. D. IRVING, Manager. E. B. CLARK, Asst. Manager 





UNITED STATES BRANCH OF THE 


SCOTTISH UNION AND NATIONAL 


INSURANCE COMPANY. 
EstasisHep 1824. 
UNITED STATES TRUSTEES. 


ALEXANDER eames Esq., New York. Joun Reprievp, Esq., Hartford, Conn, 
Hon. Henry C. Rostnson, Hartford, Conn, 


Manager. JAS. H. BREWSTER, Asst. Manager. 
HARTFORD, CONN. 


M. BENNETT, Jr., 


ACKERMAN, DEYO & HILLIARD, Agente, 44 Pine St., N.Y. 


UNITED STATES BRANCH OF THE 


LION FIRE INSURANCE COMPANY 
OF LONDON. 


UNITED STATES TRUSTEES. 


Junius Catiin, Jx., Esq., New York. Ropney Dennis, 
F. B. Coorey, Hartford, Conn, 


JAS. H. BREWSTER, Asst. Manager. 
CONN. 


Esq., Hartford, Conn, 


M. BENNETT, Jr., Manager. 


HARTFORD, 
Cc. M. PFCK & CO., Agents, 33 Pine Street, New York 


THE AMERICAN 
EMPLOYERS’ LIABILITY INSURANCE COMPANY, 








PRESIDENT ; 
JONATHAN H, CRANE, 


VICE-PRESIDENT: 


JOHN J. TUCKER. 


SECRETARY AND GEN’L MGR: 
JOHN MACRAE 


TREASURER : 
JAMES BOWNE., 








AGENCIES: 
CHAMBER OF COMMERCE BLDG., CHICAGO, 
EDWARD E, SCRIBNER, Resident Manager 
New EnGiasap DerartTmMent: 30 CONGRESS ST — as 
CHARLES W. HOL DEN, Resident Ma 
DEPARTMENT: 18 SOUTH SEVENTH STRE T 
HORACE A. REEVES, General Ager 
321 SOCIETY FOR SAVINGS BU IL DING, CLEVELAND, 
os he SHRIVER REFSE, Resident Manager 
MEAD, 311 HAMMOND BUILDING, DETROIT, 
MOORE & McATEE, 700 W. MAIN’ ST., LOUISVILLE, 
Missourt AND Kansas: R. M, DUNCAN, 414 ROE BUILDING, ST. LOU Is. 
CoLorapo AND Nesraska: F, A, CHAPMAN, 412 BOSTON BLOC K, 
Urau anp Montana: J. S TAYLOR, 232 SO. MAIN ST. T 
GeEorGIA AND ALABAMA: J, T, McALL ISTE R, 27% WHITE i. AL L ST. 


GENERAL WESTERN DEPARTMENT: 
" BOSTON, 
SouTH-EAstTeRNn PHILADELPHIA, 
MippLe DePparTMENT: 


MICHIGAN: 
KENTUCKY AND T oA ED 





THE 


EQUITABLE MUTUAL 
Life and Endowment Association 


OF WATERLOO, IA., 


Is in a position to Offer liberal General 


Agency contracts to reliable men. 


GEORGE W. HARBIN, Secretary. 





THE 
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1841. 1892. 


RELIANCE INSURANCE COMPANY 


OF PHILADELPHIA. 


s30O0,000.00 


Capital, 


THOMAS C. HILL, 
President. 


WILLIAM CHUBB, 
Secretary. 





— THE -— 


| 
“TOTAL ABSTINENCE LIFE ASSOCIATION, 


CHICAGO, ILLINOIS 
(Royal Building). 
$10,000.00. 
64,000.00. 
None. 


‘ Insurance in Force, 
Accumulated Surplus, - 
Losses Due and Unpaid, - 





{ 
Of those interested in, and living up to, the 


principles indicated by its name, correspondence 
is respectfully solicited, by 


WM. F. SINGLETON, 


President. 





LarcrEst Assets, LARGEST INCOME AND LARGES1 


RESERVE OF ANY PLATE GLASS INSURANCE 





CoMPANY IN THE WORLD. 


SURETY ON BONDS. 


MERICAN SURETY COMPANY. 


160 BROADWAY, NEW YORK. 
Cash Capital........ RRS ek Pa ateiks ncasisk weeny $1,000 000 
BONDSMEN SUPERSEDED 


Bonds issued for Employees, Administrators, Guardians, and in Judicial! Proceedings. 


RESIDENT TRUSTEES, NEW YORK. 


Wm. Dowd, J. W. Pinchot, 
Elihu Root, Geo. F. Victor, 
Henry B. Plant, A. H, Barney, 
John H. Inman, L. W. Winchester, 
J. D. Ripley, W.S: Gurnee, 

R. N. Hazard, — A. Hayden, 

Wm. B. Kendall, C. L. Tiffany, jillis S. Paine, . D. Lyman, 
Thos. C, Platt, E. F. Browning, John J. McCook, Geo. $. Edgell. 


WM. L. TRENHOLM, Pres. HENRY D. LYMAN, Vice-Pres. 


Wm. A. Wheelock, 
F. W. Vanderbilt, 
Wm. B. Leonard, 
John J. Knox, 
Cornelius N, Bliss, 
Henry H. Cook, 


M. W. Cooper, 
Wn. L. Trenholm, 
C. H. Ludington, 
Joel B. Erhardt, 
Walter S. Johnston, 
ih A. McCall, 


fh 
+ 


THE PIONEER OF INDUSTRIAL INSURANCE. 


HE PRUDENTIAL INSURANCE CoO. 
OF AMERICA. 
HoME OrFrice, NEWARK, N. J. 
JOUN F. DRYDEN, 


Assets 





PRESIDENT. 


811,000 POLICIES ISSUED DURING 1890. 


$1,749,713 PAID IN DEATH CLAIMS DURING 1890. 


It has issued nearly 4,000,000 of policies, and the total death claims paid 
amount to cnsieabihtn 952, 32,046. oo. Reliable agents wanted. 


NORTHERN 


ASSURANCE COMPANY 


OF LONDON, ENG. 


NEW YORK, MIDDLE STATES 
AND SOUTHERN DEPARTMENTS. 


38 PINE STREET, NEW YORK. 
GEO. W. BABB, seed MANAGER. 








ORGANIZED JANUARY 13, 


ROVIDENCE- WASHINGTON INS. CO. 


20 Market Square, Providence, R. I. 


1799. 


Assets, January 1, 1891 


LIABILITIES. 
Se A ek ARE NDS, SELLE oe TE an 
Unpaid Losses and other Claims against Company 
I aiictlg wikia kala Ge eicodacd-o-sed aactemraniiingnodeeetomaentaaiiiia ney mapa acm anidticnaals 


$687,577-54 
119,75€-79 
117,214.04 

J. H. DEWOLF, President. GEO. E. BIXBY, Treasurer. 

J. B. BRANCH, Vice-Presiilent. E. L. WATSON, ‘Secretary. 


Holger de Roode, Chicago, Manager Western Department; C. D. Dunlop, Denvers 
Manager for Kansas, Colorado, Nebraska. Wyoming and New Mexico; J. H. Norton, 
Jacksonville, Fia., General Agent Southern Department; Alfred Stillman, San Francisco, 
General Agent Pacific Coast Department; C. E. Angeil & Co., Galveston, ‘General Agents 
for Texas; Adams & Royle, Little Rock, General Agents for Arkansas and saith 





1891. 


re FIRE INSURANCE CoO., 
HARTFORD, CONN. 


JAMES NICHOLS, President. E. G. RICHARDS, Secretary. 
WESTERN OEPART ENS. 


Frep. S. JAMES, General Agent, - 
PACIFIC DEPARTMENT. 


Geo. D. DorNIN, Manager, - - - - 


“ STATEMENT, JANUARY 1, 1891. 
CAPITAL STOCK. all cash 
Funds reserved to meet all liabilities : ) 
Reinsurance Fund, legal standard $883,165.47 > 
Unsettled Losses and other Claims...... ... 124,200.53 
Net Surplus over Capital and all | iabilities 
ToTAaL AssETS, January I, 1891 


1891. 


Chicago. 


San Francisco. 
$1 ,000,000,00 


1,007 366.00 


612,847.19 
$2,620,.213.19 





